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Like us on facebook

Visit our Website
/SocietyofAuctioneersandAppraisersSA/ AUSTRALIA auctioneers.com.au
The Society of
Auctioneers and
Appraisers (SA) Inc.
THE
INDUSTRY :
CHOICE OF Follow us on Instagram | FOIIO_W uson Llnkedln.
PROFESSIONALS /societyofauctioneersappraisers/ /Society-of-auctioneers-and-appraisers/
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Anthony DeMarco Trish Johnson
President Vice President

John Young

John Raptis

Trent Godfrey Jacob Kinsman
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Training New Recruits

CREATED TO MEET HIGH INDUSTRY
DEMAND

START SMART - REAL ESTATE SERVICES

e Do you have NEW recruits, rookies, beginners, assistants or sales?

e Do they have the necessary qualifications but require practical skills and real estate know-how?

e Do you want them to hit the ground running, increase their comprehension, understanding and
confidence in all PRACTICAL areas of sales so they can go it alone?

e Do you want to minimise YOUR risk, maximise their productivity, catapult their comprehension
and send them swiftly along the path of sales success and/or support, but don’t have the time to

hold their hand?

If you answered yes - Book in below and move YOUR team forward...

WHAT: Newly created ‘PRACTICAL - FACE TO FACE' professional development interactive
workshop START SMART covering:

e Basic legals & documents e Creating & Closing Business

e Contractual & fiduciary duties e Appraisal to Listing Conversion Ratios
e Appraisal to Sale to Settlement timelines e CMA & Listing Presentation

e Marketing, target markets, methods of sale, PMAP, VPA ¢ Marketing Implementation

e Lead generation to conversion ratios e Contract to Settlement

e Clientinteraction and communications e Conveyancers & Beyond

e Statutory Searches e Typical Weekly Sales Diary

WHO: Designed for NEW salespeople, support team members, sales assistants and sales
administrative team members

HOW LONG: 1 day - 8:30 for 9am start -4pm (minimising hours of in-house mistakes,
misunderstandings, supervision, training time AND risk)

WHEN: Tuesday 20th August, 2024

WHERE: Arkaba Hotel - 150 Glen Osmond Rd, Fullarton SA 5063

CREATED &
PRESENTED:

COST: $160 pp or ($120 each if two or more from the same office)- includes light lunch

Trish Johnson - Principal/Trainer (Society Board Vice President)

Booking: By Wednesday 14th August please

Download Brochure | |
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Who would want to go out for drinks on a cold winter night when the day started off near freezing?

Answer: We all did! And Geoff Schell even came down from Claire for the occasion and | believe
took a small party of guest into the city afterwards to listen to music and assumed have few more
drinks. As usual the HWY was vibrant, and the beer garden was cozy thanks to their outdoor
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The comraderies as usual was evident with Society member’s sponsors and guests, enjoying oysters,
dips, hot chips, and on the whole it was a memorable night.

If you haven’t been into one of our drinks nights, please attend the next one and I’ll bet you’ll love it!

Garry Topp F.S.A.A (Life)

CEO

Society of Auctioneers & Appraisers
(SA) Inc.
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A blast from the Past

Christopher McLaughlin MSAA
(Life) was Society President
1984- 1987

On Tuesday 9th of July Society
Past President Brett Roenfeldt
and Past President and CEO
Garry Topp paid a visit to
Christopher at home in Myrtle
Bank.

We took a copy of the Society’s
“ Celebrating 40 years 1981-
2021” and whilst recognising
Chris’ huge contribution to the
Society In the early days and
even today in retirement,
Christopher still attends
Society events and Presidents
lunch and keeps a finger on the
pulse of what is happening in
the Society and the market
place in general.

Christopher for years was the

THE AUCTIONEER AND APPRAISER

The Newsletter published by the Society of Auctioneers and Appraisers (S.A.) Incorporated, 57 Barton Terrace, North Adelaide 5006

Hon. Editor: Robin du Plessis

OCTOBER 1986

Volume 2, No. 3

FROM THE PRESIDENT

Tough times never last but tough people do.

Many members have shown in recent times
that they are able to adjust to a changed
market place and for this they are to be
congratulated. 1986 is well on the way to
drawing to a close and we simply peoint out
that this Society is very conscious that we
are here to support you to make this year
one that will be considered in history very
worthwhile and significant.

The Annual General Meeting will be held-at
the Adelaide Hilton on Thursday, 30th
October at 6.00 pm. We want you all to be
there — the business side of the meeting will
be as brief as possible, there will be no guest
speaker and a meal will follow.

Important proposed amendments to the
Constitution in reference to the creation of
Associate and Corporate Membership have
been before our Solicitors and should these
items be completed in time it is the
Committee’s intention to deal with these
matters at this meeting.

Directory of Members

At long last the New Directory of Members
will soon be available. A great deal of
restructuring of classifications have been

President — Christopher McLaughlin

undertaken and a far more succinct
summary of each member’s main fields of
endeavour have been returned to the
Secretary for compilation.

New Members

We welcome aboard the following recent
members.

T. S. Andrew of Baillieu Knight Frank,
P. F. Chisolm of Associated Grocers, E. C.
Doolette of Jones, Lang Wooton, C. J. Dix
of Dix Real Estate, D. L. Kaesler of Malin
Russell, A. M. Greenwood of Gordon
Franklin, W. H. Hann of Kearns Bros
Pty Ltd, S. A. Kincaid of Theodore Bruce,
B. W. McMutrie of L. J. Hooker, I. §,
Murray of lan Murray Real Estate, Peter
Panagaris of Parkview Motors, S. K.
Sinclair of Theodore Bruce, D. C. Webber
of Megaw & Hogg Auctions, C. P
McRostie of Edwards Real Estate,

®

The auction of a seven room villa conducted
by L. J. Hooker-Unley, at 26 Clifton Street,
Hawthorn attracted about 80 people.
Auctioneer, Peter Economou, reports the
bidding was very spirited and the property
sold under the hammer for $177500. Most
importantly both Vendor and Purchaser
were delighted.

®

ANOTHER
MILLION

DOLLAR

Corpo rate AUCtI oneer fo r Two S.A. Real Estate Recor{_Iswcre topped
Woodham Biggs when at that [ S s oo h i

. weather to witness a single private residence
t| me a l_l p o p e rty was being sold for a record auction price of $1.21

million.

For autioneer, Bernard H. Booth, it was an
emotional day and full credit is due to him.
As it was stated by another Real Estate
auctioneer who witnessed the historic
achievement “Bernard deserves it — he
gives his all”.

The property at 20 Victoria Avenue, Unley
Park, has great affiliations with the S.A.
auctioneering scene. Hopefully the entire
industry will take heart from this sale.

Editor’s Note: Both myself and, in my &
opinion, another “great” S.A. Auctioneer S
(who would wish to remain anonymous) ===
personally congratulate and thank Bernard & @
and Mostyn Button along with their wives.
The wives, in particular, being the unsung

advertised in the Sunday mail
and Woodham Biggs had the
centrefold every Sunday.

We remember fondly
Christopher conducting
auctions with his associate

heroines of the profession. e
B ruce M aros WhO alwayS (Mostyn — we :E)an now stop meeting at odd
. . R hours.)
dressed for the occasion in his Editor.

Safari suit.

Its great to catch up in an informal environment for us to reinforce the creativity and ingenuity and
purpose and commitment of Past Presidents and Boards to ensure this passion from our creation is
propelled into the future. Christopher is 84 and still healthy and to this day provides a sounding
board to the current Board when a challenge arises where we get some sound advice from our
founding Presidents.
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Property Management at
Coonawarra

COONAWARRA on Friday 12th July

Brett Wheatland and Bianca Langham travelled to Chardonnay Lodge to deliver a property
management workshop on critical issues currently affecting Property Managers with reference
to the tenancy reforms and new legislation. The workshop was well attended from Mt. Gambier,
Naracoorte, Bordertown, Millicent and Penola

When asked: Did you gain anything from this
presentation? Answers were:

Yes - great overview and breakdown of the
issues; Yes, it was very informative and
answered all of my questions; vyes, clear
clarification of the legislation updates and the
changes made to the regulation; Yes,
information regarding prescribed documents;
Yes, it clarified a few points | was unsure of;
Clever understanding on where and how to
guide a landlord when they wished to terminate :
a lease; Yes, this was very helpful presented in a way that was easy to understand; Brett was
informative and engaging; Yes, good understanding of the new forms available and
circumstances of which to use them; Yes, actual real-life examples; Yes, it was very insightful
going in-depth on all the forms and how we can use to our advantage; Yes, | gained some ideas
for internal processes; Yes, a lot more clarifications about the legislation and things we can and
cannot do; | love the Q&A format and open discussion on relevant issues; Yes, details on
housing standards and what we can’t request on application forms;

9 The Official Newsletter of the Society of Auctioneers, Appraisers, Agents and Managers
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What did you like the most? Answers were:

Brett’s detailed explanations; The way new rules were explained; Was easy to understand,
Ending fixed-term agreements and the evidence required and the process of photos taken on
routine inspections; | am the only property manager at my agency so it was good to see how
other agencies do things; | loved the interactive presentation; The presentation had a good
amount of depth in the information; Entertaining and relatable humour with clear explanation;
Delivery is interactive and easy to follow; | fully understand the new updates; It was a focused
presentation on key items which wasn’t long or confusing; The information is very thorough;
Explanation regarding section 76-B and 67A; | now see changes in a more positive light; | like the
reality of the information provided,;

What else would you like covered? Answers were:

Gray areas; Checklists; All covered; More information
on how can an owner sell a property with a tenant;
Summaries of the new legislation to provide to
landlords and tenants; Copies of checklists; | believed
you covered it all; Nothing additional required,;

What would you tell others as a main benefits of this
workshop? Answers were:

In-depth explanation; Good answers to questions;
Very knowledgeable; Making property managers
comfortable about the changes; The fact that the
presenter himself is a property manager; The
opportunity to ask questions during the presentation
and discussed issues as they popped up; | loved the
real-life examples; Easy to follow; Good information;
Delivered naturally.
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Self-Defence
Female Fighting Forward

On Monday, July 22 at Arkaba Hotel, A keen group of women in the industry took the opportunity
to learn some very valuable and empowering self-defence techniques taught by two very
experienced and professional trainers — Margy and Sharky from Females Fighting Forward.

Over the 90 minute session, the girls got physical, practising the various techniques in a number
of simulated attacking scenarios. All of the attendants gave it a 5 out of 5 with an array of
positive comments.

| can highly recommend the real estate industry engaging Females Fighting Forward given our
vulnerabilities in our day to day activities, to hone skills, network amongst the industry and gain
valuable empowering self-defence skills in general.

This is not exclusive to women. The organisation provides the same training for males, so guys,
consider coming along next time. We are sure you will benefit, just as we did.

By {0
Trish Johnson M.S.A.A
Vice President
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In Memorium

The Society acknowledged two long standing
members Trevor White (Trevor White
Converyancers) died on 18th June 2024
(Joined the Society 14th Nov 2019)

Peter Brown (Real Estate Serries Pty Ltd) died
26th June 2024

Joined the Society 30th March 1994 (Member Peter Brown
for 30 Years)

Our sincere condolences to family and friends.
Thank you for your contribution to the Society
of Auctioneers and Appraisers (SA) Inc. over
the many years.
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From the Archives

THE AUCTIONEER AND APPRAISER

The Newsletter published by the Society of Auctioneers and Appraisers (S.A.) Incorporated, 57 Barton lerrace, North Adelaide 5006

—

Hon. Editor: Robin du Plessis

MARCH 1986

Volume 1 No. 1

“STRATEGIES THAT WILL WORK TODAY TO

SELL YOUR HOUSE”

take?

The following are excerpts from
Malcolm Newell’s article appearing in
the finance pages of the Advertiser,
December 16th 1985 ...

Lhe market 15 tough because ilerest rates ar
htgh so, for some people atl least, it s cheaper
to rent than buy at the moment. With real estate
sales lurnimg down, the vendor who must sell
will have to try that much harder

As an estate agent works on commission and
may wani you lo pay for rm"rru‘n:r:_g as well,
why not have at least one crack at selling the
property yourself? Have a look through the house
ads tn the Advertiser on Wednesday or Saturday
and pick out one that attracts (and holds) your
attentwn. Then model your own effort on that

You could even get two or three local agents
to visit and pul a price tag on the house but —
tf you take this course — be wary. There are
agents who over-price lo attract a listing and have
little chance of making a sale at anywhere near
that fieure. They intend to beat you down when
a buyer shows up. And there are those who arpue
convincingly that your price is wrong, pulting
a much lower figure on the property to get a quick
lurnowver
Beware, there can be thousands of dollars of
rff,'_’,."'.-'n‘rir'e' belween these rua"rvr;f-!frurnﬁ
valuations .

If all else fails then consult an agent.

Printed below is a letter from a
member to the Editor of the Advertiser
in response to the above article,

A contrary view as put by the member in
writing, should be deserving ol
publication or some form of acknow-
ledgement. At the time ol writing the
letter was neither published nor
acknowledeed by the Advertser

16th December, 1985

The Editor

The Adveruser

121 King William Street
ADELAIDE SA 5000

Dear Sir,

We refer to your article ‘Strategies that
will work today to sell your house’
appearing in the Advertiser Monday
December 16th.

Whilst recognising the right of citizens to
sell their own house property, we never-
theless take issue with your reporter,
Malcolm Newell, on a number of points
raised by him.

Mr Newell comments that the market 1s
tough because interest rates are high. We
would suggest that the market 1s quieter
principally because the Adelaide resi-
denual scene has been  artificially
overheated for the past two years. The
greatest contributing factor to this has
been the advent of a multitude of small
mvestors who have bought residential real
estate with the hope of capital gains

With the exodus of this type of buyer
predominantly because ol higher interest
rates and capital gains tax it 1s natural
that the market has come back to what
any real estate prolessional would
consider to be more normal in that
owner/occupiers constitute a bulk of
buyers

Your correspondent states ‘why not have
at least one crack at selling the property
yourself. He may not realise it is this ‘first
crack’ at selling a property which is
critical. A wrong move at this time can
seriously jeopardise any future marketing
of the property. If a professional real
estate agent considered the property
should be put to auction, then any
disclosure of price prior to this exercise
would be sell defeating

Mr Newell further states that an owner
should ‘try to arrive at a realistic price’
He then goes on to suggest that people
contemplating the sale ol their own
property should ‘get two or three local
agents to visit and put a price tag on the
house’.

Having suggested this morally dubious
exercise he then goes on towarnsuch a
person that they should beware of an
agent who ‘intends to beat yvou down
when a buyer shows up’ or the agent who
‘argues mnunum,lﬂ. that your price is
wrong, puttmg a muc h |1mu |I!.,l||t‘ on
the property to get a quick turnover’,

[t is difficult to follow the morality of your
correspondent who suggests people
should call in agents simply to get their
advice with no intention of using their
services and then questions the integrity
of these agents who apparently
manipulate property owners with high or
low prices. Mr Newell then goes on to
suggest that if people prefer to commit
their property to an agent from the outset
that they should ‘let three or more agents
work to convince you they have the
capability to get a sale at the right price’

The $100,000 p.a. mis—

[t is a well known fact that in the real Real
Estate world that for the best service to
be achieved by any vendor in the sale ol
their property it is impe rative that one
agent be given that responsibility. Itis a
matter of common sense that if two or
three or more agents are given the task
of disposing of a property that they will
cach be less committed to that sale
knowing that perhaps alter spending
hundreds of dollars on advertising that
another agent may sell the property. It s
a matter of commercial expediency as
well as mutual loyalty between vendor
and agent that this situation prevail.

[ fully recognise the quite separate
activities of the editorial and advertising
sections of your paper, but nevertheless
r:-s.:i\h‘r my strong protest against what
seems to be the whimsical atutude
adopted by the Advertiser

As one whose Company spends well in
excess of $100,000 per annum in real
estate advertising with vour newspaper,
I am disappointed, not so much in the
article itself, but the apparent slur on real
estate agents generally.

I have read similar and more pointed
articles over manv vyears in your
newspaper and have grown tired of the
anachronistic attitude towards real estate
agents.

We would remind yvou that since the
advent of real estate education, the
promotion of many public seminars by
the Real Estate Institute of South
Australia, and a continuing programme
in the Secondary Schools of this State
tcaching young people the benefits of
home ownership, this industry has
acquitted wsell well as far as community
mvolvement and in the vast majority of
cases, integrity in dealings with the
public.

We trust this letter will be brought to the
attention of Mr Malcolm Newell and that
it may be of some service to him in future
reporting.

Yours faithfully,

(NAME SUPPLIED)

Member of our societv

m

Letters to the Editor
may be sent
c/o The Secretary
57 Barton Tce. North Adelaide
S.A. 5006

h
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FROM THE
PRESIDENT

Despite big changes in the economy, 1986
has already proven that Members are

able to adjust to change and we envisage
in this important Sesquicentenary, that
the Society, by its Members, can look
back and be confident of our achieve-
ments as being a very significant and
worthwhile contribution to South

Austrahia

Auction Schools

Eight people have just suc r.'-":ih'hilhlljn.
completed an Auction School on the 5th
and 6th March with Tutors being Messrs
[an Maitland, John Little and Bob
Caldicott. Two more Auction Schools are
scheduled for the 2nd and 3rd July and
the 1st and 2nd QOctober. For further
details contact the Chairman of the
Auctioneers’ Sub-Committee, Chnis-
topher Coles, on 272 2577 or the Real
Estate Instutute on 212 7200,

Wine and Liquor

An entertaining evening will be had by
all who attend the Theodore Bruce
Group of Companies premises at 279
Grote Street, Adelaide, on Wednesday
23rd April at 6.00 p.m. Well known

Adelaide wine Auctioneet .‘Hltll ..*"ti‘l]ll":lll.'-'-{‘ll'
Colin Gactjens, will talk on .—\pplt.};u::i
and Auction of Wine” Hotel Broker ¥re
Moller has chosen the subject
“Characteristics and Characters f.}I the
South Australian Hotel Industry

F 4 . - e : ]]t‘.
Following Questions and Answers 01 ,
Members and guests will _-“I_I"“:”r ¢
the King's Head hotel 353 King Wilham
St., Adelaide.

Leading Sydney Auctioneer .
Mr Barry Ryan, a Director in charge ol
the Auction Department ol L] H'IH_Jki.‘I
in Sydney and described as the “Knight
of Auction”, will be guest speaker at an
evening to be held on Wednesday, 13th

August.

Annual General Meeting

The date for the Society’s Annual
General Meeting has been set down for
Thursday, 30 th October at 6.00 p.m.

Steeves Agnew

— Professional Indemnity Insurance
[t has been confirmed that Members ol
the Society would be able to purchase
Professional Indemnity cover carly n
1986. The rating structure has been
linalised. The proposals will soon .|u'
available from the printers for
distribution to Members.

New Members

We

welcome aboard the l"'””“'“\,l.', new

Members who have been received intg

the
Mr

Society this year

J. Slattery of BW. Carey (Real

Estate) Pty Lid, Mr N.P. Wallis of
Barmera Co-op Packing Co. Lid, Mrs
C.A. Ludlow and Mr DW. Purslow,
both of K.R. Byerlee and Associates, Mr
E.S. Vabolis ol House of Cabachon and
Mr V. Scali of Vincent Scali and Co

Happy FEaster

| take this uppur[unity to extend on
behalf of the Committee, our very best

wishes for the Easter season

Christopher McLaughlin
President

DRAFT
CODE
OF
ETHICS

The Code of Ethics of the Society ol
Auctioncers & Appraisers (S.A.) Incorp-
orated of South Australia is intended to
offer a general guide for the conduct ol
members. It i1s believed that a stnct
adherence to the Code will ensure the
prestige of the Society and the profession
and the setting of a high standard ol
practice in business, both as between
members and the public and as between
member and member

It is obviously not possible to draw up a
Code of Ethics applicable to all cases and
circumstances, and the following
therefore must not be regarded  as
defining all acts or defaults which would
be regarded as conduct discreditable to
a member ol the Sociery

I. A member must do nothing contrary
to the standard of ethics and
professional practice from time to
time established by the Society and
observe the highest principles of
professional probity and business
practice,

2. A member must do nothing to bring
the Society into disrepute or to lessen
the confidence of the public in the
Society or in the profession.

3. A member must do all in his power
to increase the confidence of the
public in the profession; to promote
good feeling and [riendly intercourse
amongst members, advance the
interests of the profession, maintain
its integrity and status, suppress
dishonourable and unprofessional
conduct or practice, and protect and
promote its interests generally

t. A member must not attempt (o
supplant or compete with another
member by any untair or impropet
means.

5. A member is remunerated solely by
his proper commission and fees .'II.I'Ili
is prohibited [from receiving
remuneration from any other source
in connection with the performance
of his duties as an Auctioneer and an
Appraiscr.

6. A member must not place after his
name anv words, letters or other
matter indicating that he has held or
1s holding office 1n the Society.

7. In all cases the member must act in
an impartial manner and with entire
fairness to all parties.

8. Members must not advertise o

circulate in any manner exaggerated

praise or description ol property or
goods placed in their hands lor sale,

but to ofler such without any form ol

misrepresentation.

9. A member shall not act as an
arbitrator or umpire to settle disputes
in any matter in which he has an
nterest,

10. Members must strictly observe all
statutory obligations imposed upon
them and must observe them not only
in the letter, but in the spint.

11. A member giving an appraisal must
not do so unless he has ascertained
and considered all relevant facts,

12. A member in the possession ol
information that or suggesting that
another member has been guilty ol
malpractice or ol any other action
injurious to the interests of the Society
or that he has been guilty of a breach
of the rules or of the Code of Ethics,
shall report the lacts without delay o
the Society in order that they can be
acted upon by the Committee ol
Management

13. 4

14.

16.

19.

\ member’s relationship with his
client or customer should always be

conlidential

In the event of a controversy between
members such controversy must be
submitted to the Society for
adjudication in accordance with the
Constitution of the Society. Such
Constitution must allow for a right of
appeal to a superior body being not
less than the Complaints Committee
or equivalent or being not less than
the Committee of Management or
equivalent or being a mutually
acceptable independent arbitrator at
the cost of the appellant, the appellant
to have the right to choose either
method of adjudicatnon. The
decisions in such adjudications shall
be accepted as final and binding on
the members concerned.

It shall be a breach of the Code of
Ethics for a member to resort to
action at law before first submitting
the controversy to the Society and or
during adjudicanon.

A member shall at all times be
responsible for the actions ol his
employees and anyone acting on his
behalf in their business relations with
iellow  members, clients and the
public in accordance with this Code
ol Ethics.

In the best interests of the public, of
the Society and its members and of
his own business, a member must
always be loyal 1o the Society, and
active in its work and he should
willingly share with his fellow
members the lessons of his
rx]}m'itm‘v.

Members are invited to comment or
suggest further classes or amendments
to those drafted. A time limit of one
month will be placed on replies to the
Editor, after which the proposed Code
of Ethics will be submitted to the Trade

Practices

Commission and the

Department of Consumer Affairs for
their approval,
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IT’S NOT ALL DOOM AND GLOOM!

Good properties are still selling well,
despite some necgative talk and
ncu‘ﬁ]‘l;li‘u‘r r'l:pﬂrls..

I 'his 15 the il.'i'IIHL: ol :&[1( ILH‘T Bros k from
Rrock Younger & Co. Real Estate,

\( the time of wrining, 100% of the 24
|.|,|]n'lt1r- nlh'li':l |!'j~. auction by Brock
Younger & Co. since ( ‘hristmas have sold

Of these, 75% have sold under the
hammer, the balance either before or

alter auction

\Much of the depressed chmate comes
[rom the lm‘lll]h'h themselves, Hllt'l.‘]} the
industry would prosper more 1l agents
caid ‘‘Dure, the market 1s not as strong
15 it was last year, but properties are still
celling” rather than complaining to the
nublic that the market 1s not good

'he combined eflect ol negatve gearing,
nterest rate rises (and therefore lack of
wailability of mortgage [unds), plus the
(act that S.A. real estate has just gone
through a boom penod, all led to a down-
wards I'l.‘.:ll‘.lill\“lll‘Ill of prices ””'”ll_i.th
.'\.'nwmhv: and December

These months were certainly difficult, as
vendors had to be made aware that the
prices they were hoping for were simply
not achievable

Since late December, however, vendors
Are more aware interest rates appear to
have }H‘.‘lkt'(l. and there are a lot more
buvers around. 150 peoplé came through
an open inspection last week at St. Peters

in just one hour.

On January 3rd a crowd ol ove r 200
|u'nplt' attended an auction at Hvde Park
ol a six roomed villa which “.”,]“'.{.” some
upgrading. [t was sold by Brock Younge
& Co. for $222.000 with five bidders
competing

I'he upper end of the market 1s particu-
larly strong, with people looking for the
tax sanctuary of their own family home

Two turther points are worth mentioning
For an auction programme to be success-
[ul, a property does not necessarily have
to be sold on the day. Either it can be sold
prior to auction, or afterwards. Even if
it 1s passed in, at least the vendor can be
made to realise what the market fecls the
home 1s worth, and a sale should quickly
follow. Vendors should be made aware ol
this from the outset.

The main point is to pick the properties
you recommend to aucton. Certainly
home units and townhouses, first home
buyer properties north and south of the
city and even small attached cottages, are
not attracting enough buvers for auction.

['lnm'mr-r:', better homes close to the city
are still n strong demand, vupvtinllﬁ'
those in the $150.000 (o $450.000 price
bracket,

The last point is one that is sometimes
overlooked. [t is very easy for an
auctioneer to claim the credit when he
conducts a sale which runs in excess ol
the owner's reserve price. He should
never lose sight of the [act, however, that
a strong and professional sales team 1s
crucial for success. If the sales team have
not convinced several people that they
should bid for the property and nurtured
them to the extent that they are there on
the day with their cheque books, then
cven the best auctioneers cannot create
something out of nothing

Brock Youneer & Co. are optimistic about
the future. Although things will probably
remain reasonably static over the next six
months or so. we believe that towards the
latter part of the vear, there will he a
return of confidence and therefore an
increase in pnces. There are already signs
that this trend has started

— Michael Brock

Michael Brock
from Brock Younger & Co

S.A’s 3rd LARGEST INDUSTRY SHOWS
GOOD GAINS ON LAST YEAR’S YEARLING SALES

Horse racing enthusiasts from all around
Australia gathered in Adelaide recently
for South Australia’s annual yearling
sales. The two day Aucton ol young
horses was conducted at the Morphett-
ville Racecourse and attracted 500 entries
from thoroughbred breeders. The
vearling sales are the traditional source
of new young racehorses and the sales act
as the front window for the Thorough-
bred Breeding Industry in this State. Not
many people realise that the racing
industry is the 3rd largest industry in
South Australia and creates over 11,000
employment opportunitics. The yearling
sales themselves apart from providing the
annual income to many stud breeders
also bring many millions of dollars into
the South Australian economy.

Top price paid at the sales was $110,000
for a filly by the Lindsay Park Stud
Stallion. Godswalk. Purchased by Bart
Cummings, the trainer of many Mel-
bourne winners, the filly will be raced in
Sydney. Star of the yearling sales was in
fact the progeny of Godswalk. Tiwvo other
Godswalk yearlings made $100,000 whilst
a third made $90,000. In total Il
yearlings by Godswalk went under the
auction hammer at an average price of
$69,000. This may seem an incredible
average, which it is, but other yearlings
by him averaged $160,000 in New
Zealand recently and one sold in Ireland
last year for 400,000 pounds
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Lot 147. a hlly by Vain Papa, was purchased by The Coles Corporation,
. | ) I

Adelaide, for $23,000 on behalt of New Zealand interests.

The two day sale turned over $5.2 milhon
at an average of $13,890, This result was
most pleasing as it showed good gains on
the corresponding sale last year. Spare a
lhml;..:hl for the Auctioneers who l.lpt’l';lil'(l
Il hours straight on the first day and 8
hours the second day!

The world record holder, Without Fear,
was represented by 14 yearlings in the sale
and these sold to $90,000 at an average
price of £€47.300, Third in the list of
average prices was the French-bred
stallion Twig Moss. His dralt of 14
yearlings sold to $80,000 at an average
of $43,208.



ST AGNES
128 Tolley Road
SOLD for $2,695,000

Agent: McGees Property
Auctioneer: Simon Lambert

PROSPECT
O Charles Street
SOLD for $910,000

Agent: TOOP+TOOP
Auctioneer: Glenn McMillan
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PARAFIELD GARDENS
9 Magnolia Cres
SOLD for $702,000

Agent: Edge Realty
Auctioneer: Brett Roenfeldt

PLYMPTON
4 Eric Street
SOLD for $1,380,000

Agent: Harcourts Sheppard
Auctioneer: Jarrod Tagni
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KILBURN
10 Kintore Ave
SOLD for $1,010,000

Agent: Ray White Henley Beach
Auctioneer: Jonathon Moore

GREENACRES
14A Bridgeford Street
SOLD for $746,000

Agent: Ray White Prospect
Auctioneer: John Morris

| ‘._--’_ ______“h_ —‘\
B

S -

KENSINGTON GARDENS
20 Peroomba Avenue
SOLD for $1,850,000

Agent: LJ Hooker Adelaide Metro
Auctioneer: Troy Tyndall

LOCKLEYS
24/2 Rowells Road
SOLD for $470,000

Agent: Adcorp Property
Auctioneer: AJ Colman
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ENFIELD
27 Barrington Avenue
SOLD for $862,000

Agent: Smallacombe Real Estate
Auctioneer: John Raptis

AULDANA
28 Patrick Auld Drive
SOLD for $1,371,500

Agent: TOOP+TOOQOP
Auctioneer: Bronte Manuel

ROSEWATER
20 Charles Street
SOLD for $724,000

Agent: Ray White Port Adelaide &
Largs Bay
Auctioneer: James Pedlar

NEWTON
43 Lomman Avenue
SOLD for $1,090,000

Agent: LJ Hooker Kensington Unley
Auctioneer: Paul Arnold
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AUCTIONS RESULTS

Suburb Address Date Agent Auctioneer Sold Price
Ray White Port
20 Charles Monday, :
ROSEWATER Street 01/07/2024 Adelaide & Largs James Pedlar P.N.D.
Bay
1/39 Dudley Monday, Ray White :
SEMAPHORE John Morris 730,000
Street 01/07/2024 Semaphore ! 3
17 Gordon Tuesday, Ray White .
ST AGNES John M 770,000
Avenue 02/07/2024 Kensington ohn Horris 3
: Wednesday, Ray White :
ELIZABETH VALE 29 Rollison Road . John Motrris 712,000
' 03/07/2024 Salisbury ! 3
12 Somerset Thursday, : Jonathon
LONSDALE . . C | SA 1,600,000
Circuit 04/07/2024 ommercia Moore 3
112A Flectcher Thursday, Ray White :
PETERHEAD John Motrris 730,000
Road 04/07/2024 Semaphore 3
. Thursday, KAIDE Real Jonathon
SALISBURY DOWNS 54 S d 625,000
paInsT 04/07/2024 Estate Moore 3
- Ray White Port
29 Kingfisher Thursday, :
SEMAPHORE PARK Drive 04/07/2024 Adelaide & Largs James Pedlar P.N.D.
Bay
. Thursday, . Jonathon
DAW PARK 94 K ton A C | SA 958,000
ingston Ave 04/07/2024 ommercia Vover e $
FIRLE 96 Gage St Friday, 05/07/2024 Ray White Sl $1,275,000
Woodlyville Moore
GLEN OSMOND 10 Lewis Avenue | Friday, 05/07/2024 Ray White John Morris $1,262,000
Prospect
HAMPSTEAD . Ray White .
GARDENS 23 Orlando Ave Friday, 05/07/2024 Prospect John Morris $660,000
26 Kirkevue Saturday, Ray White .
ATHELSTONE John Motrris 727,500
Road 06/07/2024 Prospect 3
AULDANA 28 Patrick Aula Saturday. TOOP+TOOP Bronte Manuel $1,865,000
Drive 06/07/2024 ' '
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AUCTIONS RESULTS

Suburb Address Date Agent Auctioneer Sold Price
6 Waytown Saturday, All Adelaide City
ELIZABETH PARK Brett Roenfeldt 540,500
Street 06/07/2024 Edge 3
Saturday, Ray White Jonathon
FULHAM 26 Ashburn Ave 1,550,000
06/07/2024 Henley Beach Moore 3
Ray White Port
GLANVILLE 143A Hart Street Saturday, Adelaide & Largs | James Pedlar P.N.D
06/07/2024 T
Bay
Saturday, LJ Hooker
GLENUNGA 22 Street . T Tyndall 1,980,000
Queen Stree 06/07/2024 Adelaide Metro roy lynda 3
14A Bridgeford Saturday, Ray White :
GREENACRES John Motrris 746,000
Street 06/07/2024 Prospect 3
7 Rosewood Saturday, All Adelaide City
HIGHBURY Brett Roenfeldt 912,000
Road 06/07/2024 Edge 3
10 Amundsen Saturday, DB Philpott Real Jonathon
INGLE FARM 714,500
Drive 06/07/2024 Estate Moore 3
Ray White Port
LARGS BAY 52 Mary Street Saturday. Adelaide & Largs | James Pedlar P.N.D
4 06/07/2024 9 i
Bay
7/20 Rochester Saturday, LJ Hooker i
LEABROOK Street 06/07/2024 Adelaide Metro Troy Tyndall Sold Prior
24/2 Rowells Saturday,
LOCKLEYS Adcorp Propert AJ Colman 470,000
Road 06/07/2024 DA ¥
, Saturday, Ray White ,
PARA HILLS WEST 500 Bridge Road 06/07/2024 Norwood John Morris $662,000
MclLachlan and
MODBURY i Saturday, ]
HEIGHTS 276 Milne Road 06/07/2024 Martin Property Brett Roenfeldt $740,000
Consultants
Saturday, Presidential
PAYNEHAM 15G Street AJ Col P.N.D.
SRl Sl 06/07/2024 Estates oiman
32 Wheeler Saturday, Ray White :
POORAKA John Morris 660,000
Avenue 06/07/2024 Prospect 3
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AUCTIONS RESULTS

Suburb Address Date Agent Auctioneer Sold Price
PROSPECT 11 Linley Ave 0278;;283;’ A S;‘;:‘I ':;;'izy Brett Roenfeldt $1,390,000
SALISBURY 20 Rl;c:is\i’;ano 0273;;23? A ch,?nzm-tye John Morris $662,000
ST CLAIR 26 Actil Ave 0278;;283; A 5\2’0\’;\::: ] °|\'4‘zgr‘gn $1,255,000
WOODFORDE sﬁ/risrrl:::rntz; g Oij(t)‘;r/ggé’ A TOOP+TOOP Bronte Manuel $575,000
WOODVILLE PARK 30 Radstock St Oséj(t)‘;r/ggé’ A 5\2’0\’;\::: J°|\:|‘2:Z” $1,300,000
MOOME | iscune | o | me | semston |0
BLAIR ATHOL 6 Jaffrey St. 075 /‘(‘)’;‘/"Zag'z . Rpar);::/ozict: John Morris $925,000
amosssoane | s | s | seyue | | oo
concon | omeorss | e | oros | s | sissoooo
MARION 11b George St O;‘(‘)‘;‘/"Zag'z . KAI'ES;,?:&" J°I$I‘zgr'§” $990,000
NORWOOD 36 Coke St o: /‘gr;‘/jzag ” Brogslf:tzea' Ji;f::gn P.N.D.
PARADISE ?repjcc::: 05‘/‘337233”24 Refg;i:tzea' Brett Roenfeldt Sold Prior
SEI\;QS:’SRE 30 Military Road Ogggfzaoyé4 AF::IaeyIa\\/i\cl:Iheit: anrr;s James Pedlar P.N.D
Bay
ENFIELD 18 AI/ ae”n':]t;’” \;\:f/g';;zsg:r Edge Realty Brett Roenfeldt $1,135,000
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AUCTIONS RESULTS

Suburb Address Date Agent Auctioneer Sold Price
Ray White Port
ETHELTON 193 Bower Road Thursday. Adelaide & Largs James Pedlar 0]
11/07/2024 9
Bay
Thursday, Julianne Price :
MAGILL 31 Bundey St Brett Roenfeldt Sold Prior
= 11/07/2024 Real Estate !
180 Main North Thursday, Colliers Jonathon
PROSPECT 1,250,000
Rd 11/07/2024 International Moore 3
Ray White Port
5 Hornsby . .
SALISBURY DOWNS Avenue Friday, 12/07/2024 Adelaide & Largs James Pedlar 0]
Bay
25 Nilpinna Saturday, :
BURNSIDE TOOP+TOOP Gl McMill 1,010,000
Street 13/07/2024 ' enn fMciiitan ¥
27 Barrington Saturday, Smallacombe :
ENFIELD John Rapt 862,000
Avenue 13/07/2024 Real Estate onn Raptis 3
Saturday, All Adelaide City
GILLES PLAINS 3 Gay Avenue Brett Roenfeldt 740,000
4 13/07/2024 Edge 3
7 Sunnyside Saturday, All Adelaide City
EVANSTON PARK Brett Roenfeldt 560,000
Drive 13/07/2024 Edge 3
57 Woodfield Saturday, . .
FULLARTON Avenue 13/07/2024 TOOP+TOOP Glenn McMillan Sold Prior
Saturday, All Adelaide City
GILLES PLAINS 3 Gay Avenue Brett Roenfeldt 740,000
4 13/07/2024 Edge 3
59 Beckman Saturday, :
HIGHBURY J—— 13/07/2024 TOOP+TOOP Glenn McMillan $799,000
38 John Ramsay Saturday, Christine Marotti
HOPE VALLEY Brett R feldt 900,000
Cet 13/07/2024 Real Estate rett Roente $
. Saturday, Ray White Jonathon
KILBURN 10 Kintore Ave 1,010,000
! v 13/07/2024 Henley Beach Moore 3
30 Wellington Saturday, All Adelaide City
KLEMZIG Brett Roenfeldt 925,000
Street 13/07/2024 Edge 3
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AUCTIONS RESULTS

Suburb Address Date Agent Auctioneer Sold Price
PARADISE S rescont 1jova0ss | Adelidemerro | TrevTyndall [ $840.000
PARALOWIE 11 Dyson Court 127;;;;;;’4 Al Ad:;a;:e City | prett Roenfeldt $806,000
PARALOWIE 12 Sucre Crt 1‘;‘7;;;;;;’4 M:V‘zg’:rl’_:ies J°|\:|‘2gr‘g” $790,000
PLYMPTON 4 Eric Street 1;‘7;;;;';;’4 2;;:‘:0‘2:; Jarrod Tagni $1,380,000
ROSEWATER 41 Margaret Tce 1‘;‘7;;;;';;’4 bB Pgi;tpa"tt: Real J°J2$§n $669,500
ST AGNES 255 Smart Road 127;;;;;;’4 All Ad:;a;:e CItY | Brett Roenfeldt $830,000
e | ommemn | s | meyune | e | g
VALLEY VIEW 32 Maidos Grove 127;;;;;;’4 Al Ad:z;ze City | grett Roenfeldt $970,000
F;A;:g::\ll': 9 Magnolia Cres 145/;;72?2'4 Edge Realty Brett Roenfeldt $702,000
PROSPECT 9 Charles Street Sunday, TOOP+TOOP Glenn McMillan $910,000
14/07/2024
ROYAL PARK 1 iﬁ::j:ﬂe 1;;?;‘;2’; . AF::laeyla\\/i\cljheit: I.p;gs James Pedlar P.N.D
Bay
NEWTON 43 Al.\?erzg;an \’1\’;;3;’/92532" pR:i'niia;: Paul Arnold $1,090,000
LIGHTSVIEW 15 Goodall St 118-7(‘)‘;7;';;’; 5\2’0\2’\::2 J°|\:|‘2(t:r’;’” $660,000
ST AGNES 128 Tolley Road | Friday, 19/07/2024 I:'::g;fret‘; Simon Lambert $2,695,000
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AUCTIONS RESULTS

Suburb Address Date Agent Auctioneer Sold Price
Saturday, Keeping It .
MAGILL 137 Arthur Street Brett Roenfeldt Sold Prior
20/07/2024 Realty
18 Derwent Saturday, All Adelaide City )
VALLEY VIEW Terrace 20/07/2024 Edge Brett Roenfeldt Sold Prior
WINDSOR 43B Brookvale Saturday, LJ Hooker .
Troy Tyndall Sold Prior
GARDENS Raod 20/07/2024 Adelaide Metro /L
Peter McMillian
23 Cooper Angus Saturday, )
WATTLE PARK Grove 20/07/2024 & Gl.er.m Glenn McMillan $2,051,000
McMillian
Ray White Port
1/3A Barker Saturday, .
FINDON Avenue 20/07/2024 Adelaide & Largs James Pedlar P.N.D
Bay
Ray White Port
SEMAPHORE PARK | 49 Plover Grove Saturday. Adelaide & Largs | James Pedlar P.N.D
20/07/2024 J i
Bay
: Ray White Port
7 McNicol Saturday, .
ROSEWATER Terrace 20/07/2024 Adelaide & Largs James Pedlar P.N.D
Bay
Ray White Port
32 Cannon Saturday, .
PORT ADELAIDE Street 20/07/2024 Adelaide & Largs James Pedlar P.N.D
Bay
. Saturday, Harcourts St Jonathon
MAWSON LAKES 69 Isla Circuit 20/07/2024 Peters Moore $1,250,000
. Saturday, Weeks & Maklin Jonathon
LARGS BAY 16 Seafield St 970,000
earie 20/07/2024 Real Estate Moore ¥
NEWTON 25 Liascos Saturday, Refined Real AJ Colman Sold Prior
Avenue 20/07/2024 Estate
26 Willoughby Saturday, All Adelaide City
FERRYDEN PARK Brett Roenfeldt 790,000
Street 20/07/2024 Edge 3
59 Barker Saturday, Peter Ravese
FLINDERS PARK Brett Roenfeldt 1,050,000
Avenue 20/07/2024 Real Estate 3
Saturday, All Adelaide City
CAMPBELLTOWN 69 Ann Street Brett R feldt 917,000
nn stree 20/07/2024 Edge rett Roente ¥
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AUCTIONS RESULTS

Suburb Address Date Agent Auctioneer Sold Price
WINDSOR 43B Brookvale Saturday, LJ Hooker .
Troy Tyndall Sold Prior
GARDENS Raod 20/07/2024 Adelaide Metro b/
11 St Helen Saturday,
PARKSIDE Street 20/07/2024 Jump Property Brett Roenfeldt $661,000
30 The Oaks Saturday, . .
ABERFOYLE PARK Harcourts Tagni Jarrod Tagni P.N.D.
Parade 20/07/2024 2 .
VALLEY VIEW 18 Derwent Saturday. All Adelaide City | 5+ Roenfeldt Sold Prior
Terrace 20/07/2024 Edge
76 Lambert Saturday, LJ Hooker
ROYSTON PARK Road 20/07/2024 Adelaide Metro Troy Tyndall P.N.D.
Peter McMillian
. Sunday, .
TORRENS PARK 62 Princes Road & Glenn Glenn McMillan $2,145,000
21/07/2024 -
McMillian
2/432 Henley Sunday, LJ Hooker
LOCKLEYS Beach Road 21/07/2024 Flinders Park Brett Roenfeldt ST
Monday, Ray White Jonathon
LONSDALE 28 Donegal Rd 800,000
9 22/07/2024 Morphett Vale Moore 3
2/51-53 Stanbel Thursday, . Jonathon
SALISBURY PLAIN Rd 25/07/2024 Commercial SA Moore $1,350,000
80 Henderson Thursday, Ray White Para . :
POORAKA John M Sold P
Avenue 25/07/2024 Hills ohn orms old Frior
, , Hi Five Real , ,
ROSTREVOR 4 Reid Ave Friday, 26/07/2024 Ectate John Morris Sold Prior
3/46 York Saturday, Ray White .
SALISBURY John Morris 540,000
Terrace 27/07/2024 Salisbury 3
Peter McMillian
. Saturday, .
MITCHAM 115 Princes Road & Glenn Glenn McMillan $1,925,000
27/07/2024 -
McMillian
5 Waltham Saturday, : :
GOLDEN GROVE Sh Red Bronte M I Sold P
Forest Trail 27/07/2024 aree Redic ronte Manue o rior
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Suburb Address Date Agent Auctioneer Sold Price
GILLES PLAINS Si\'/':r:ﬂ';e 25;?;‘;;;'332’4 All Ad:;a;:e Sty | Brett Roenfeldt $915,000
MODBURY 3B Princess Drive 2577;‘;;2352’4 R d:JIa';';::Ae;tm Troy Tyndall $820,000
VALLEY VIEW 10 Snowy Drive 2577;‘;;2832’4 A d:Jla';':::Ae;tm Troy Tyndall $870,000
ELIZABETH PARK 33 B;ao';’;mter ;;7;‘;;;';’2’4 All Ad:;;ze Y | Brett Roenfeldt $591,000
GILLES PLAINS 2 Karratta Street 257?;;;2832/4 All Ad:;as;ze Sty | Brett Roenfeldt $630,000
ADELAIDE Zoi/esrsras:e”th 25;7;‘;2324 Al Ad:;a;:e City | Brett Roenfeldt $500,000
GILLES PLAINS 685 NE Road 2577;‘;;2832’4 Ray V\Il_lr::r: Para John Morris $700,000
LIGHTSVIEW Zi:rrr?c":y 25;7;‘;;2832’4 F:qagrl’vv:;ff John Morris $940,000
WEST CROYDON 72 Aroona Road 257?;‘;;2332’4 iagrvv\y:;ze John Morris $1,027,000
ROSTREVOR 2 Swan Ave , ;‘:)';726'3"2 . Hi E';fcz :‘;eal John Morris $1,395,000
ATHELSTONE 108 2;‘;3:""”‘( , ;gr;?zagﬁ Al Ad:;a;:e City | prett Roenfeldt $805,000
ANDREWS FARM 9 Bredford Grove , ;‘8‘;7233’ . Ray WC;ZA”Q'G John Morris $590,000
INGLE FARM 64 Wright Rd , :/‘c‘)r;;"zagé4 Rp?;::/ozict: John Morris $715,000
Sunday, Centt.er 21
GLANVILLE 15 Stewart Street 28/07/2024 Beachside and Brett Roenfeldt $801,000
R N WS sy W N
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SOCIETY AUCTIONEERS REPORTING
THEIR AUCTIONS ON THE SOCIETYS
UPCOMING AUCTIONS APP

Troy Tyndall ~ John Morris

Al Colman Brett Roenfeldt Bronte Manuel Rod Smitheram

&/

John Raptls

Simon Lambert PeterEconomou Rlchard Thwaites  Brett Pilgrim
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SOCIETY AUCTIONEERS REPORTING
THEIR AUCTIONS ON THE SOCIETYS
UPCOMING AUCTIONS APP

.

“»

-

Anthony DeMarco Vincent Doran  Angus Barnden  Trent Godfrey

Michael Fenn Sam Doman James Wardle

e
<Ww

Glenn McMillan Vincent Wang
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SOCIETY AUCTIONEERS REPORTING
THEIR AUCTIONS ON THE SOCIETYS
UPCOMING AUCTIONS APP

Marc duPlessis Simon Tanner

Scott Newton ~ Matt Smith Paul Arnold Sharon Gray

Enrique Bisbal
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'40 YEARS
OF
HISTORY"

Highlighting 40 years of achievements

celebrating and recognising the dedication
and passion of The Society Family.

CLICK HERE AND
WATCH THE VIDEO
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Direct Connect

Peace " [T A personalised
of mind sl o rwm— moving service

You can be assured that T e Complete reliability &
you’re moving with the L AR completely free

best in the business. el 9 Y 8

As Australia’s No. 1

Moving Services company,

Direct Connect have helped

over 1.2 million people move

since 2004. Best of all, our

service is free.

For more information
r B We guarantee you peace i .
THE ALWAYS |  of mind with our Always On visit our website
& ntes®, 5i 1
@N et g directconnect.com.au

electricity and gas suppliers . =
e e or call 1300 650 767
GUARANTEE mﬁ;mcgnnswrﬁlh:madynn S :': 8 " Egﬁ:ggc.r

\ s S clary yent awvcies wn, * For Terms and Conditions visit _.
directeonnect.com.aw'terms-conditions MAKES MOVIMNG EASY

WE'VE GOT YOU COVERED we
Direct Connect’s free home buyer service

e understand

a dedicated contact person to guide you

through every aspect of your move. You -
can choose to use as many or as few of our the mOVII'Ig
services as you require and we'll ensure that

ingi ered and nected, re
PEIIRG Ce S et e process

SERVICES WE CONNECT

range of market leading gas and

electricity suppliers. With our

Always On Guarantee* you can be

assured that your electricity and

gas will be connected on the day 0
you move in!

We can connect you with a wide ’

Our telecommunication experts  —

can advise you on a great range
of phone, broadband and mobile
solutions, tailored to suit

YR Deack Purchase Organise Settle Property
Property Connections & Move In
Plus, ask our expert team about

other services we can help with

such as truck hire, removalists

and cleaning.
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Read Signs

Complete Real Estate Sign Management

Our quick and easy online ordering system has provided an edge
to the market for Real Estate Signs, saving you time and enabling
you to spend more productive time listing clients and selling
properties.

e Manufacture, printing, Services
installation and removal of :
3D Signs

your real estate signs.
e Easy online ordering, and Banners

tracking. C RS
e Attention to detail meeting ommercial Sighage
client's needs. llluminated Signs

e Versatile print options : :
including photos. Venhicle Slgns

e Fast efficient service. Signage PrOjeCtS

READ BROTHERS

SIGNS | GRAPHICS | DISPLAYS

Darren Read To partner with
Director Read Brothers
T: 8443 3400 lease contact
E: darren@readbros.com.au P

w: www.readbros.com.au Darren Read
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e1eht
deale

xclusive Members

Only Special Offer

All members of The Society of Auctioneers & Appraisers [SA) receive
3% off any wine purchose! Select from our multi-award winning
range, whether it's our best selling Single Vintage Chardonnay 2018
or gold winning 94pt Single Vintage Cabernet Shiraz 2006 - we hove
@ wine o suil any oCCasion.

THIS OFFER INCLUDES ' RRP $2E50

ST 81960

* Availabie to any variety or Vintage & boltle ovder aalmm MEMEERS

*  No capped orders Oy while stock ks
*  Free shipping Australia wide

Simply enter the coupon code at the checkout REP £180 f

when you order online. ST & ol | }.1
nEnemEms 1.2 f-Rate

coupon cooe: [JENT r

Winmner of 8

Wine Showcase "

Magazine Awards

o OIT W T

k. % F'E‘“%]% e ".‘. e

HKAY 2018

Eight at the Gate

FiAB 46 Wrattonbully Rd

Wrattanbully 5A 521

E Fallodbeigart e pate Ccomaau

P o447 205 2632

eightatthegate.com.au/society-offer
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Corporate Gift Packs
for every occasion

e the gift worth celebrating, our twin bottle gift paocks are the
parfect way to congratulate yvour customers. Our award winning
wines, that are guaranteed to leave a good taste and a lasting
impression. With plenty of mix & match options, we can provide
to best match for every occasion.

WHAT WE OFFER

*  Award winning Australian wine

*  Support a local family run business

* Special discounts apply pending total order
&, 12 or 24 bottles per month

Gift packaging mduded
ssasens ¥ 3070 :
GET IN TOUCH e1eht

Shaple ¥inepard it &
T o ol fegate
Send your enguiry to janedsightatthegate.com.au Bronir,

or give us a call on 0447 805 262

Eight at the Gate
FRAB b Wrattonbully Rd
Wrartonbully A 5271

E hallofeightarthagate comau

P 0aa7 BOS 262 . :
f eightatthegate.com.aufsociety-offer




Video is the most powerful marketing tool a business can have.
Perspective Media specialize in corporate, promotion and real estate video.

Everything is here, from our unparalleled ability to obtain imaginative footage from
any angle (including the air) through to our SFX (special effects) department, where

with the latest software we can make the surreal become real.

We will make the entire video creation process easy, time efficient and fun.

We utilize a variety of filming techniques to present a dynamic finished product.

Ask us about various other resources we have available to get amazing footage, very
cost effectively.

Perspective Media uses that intense blend of creative
filming and appropriate music to inject interest into
your project.

Call Larissa on 0422235442
to discuss your filming needs
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tThe Form 1 Company ™

The Form 1 Company is a specialist provider
of the statutory Form 1 to the real estate,
legal and conveyancing professions.

The complexity associated with Form 1 preparation now requires
specialist attention. If a Form 1 is defective the contract may be at risk
so it is imperative the Form 1 is prepared correctly.

We sign the Form 1 for the agent, the Form 1 is then posted on our
website to download and serve on the purchaser.

Make your searches and
Form 1 compliance easy.

Contact Chris Gill
The Form 1 Company

Phone: 08 7221 4908
Fax: 08 7221 4909
Email: formi@form1.net.au

Chris has been involved with

For Form 1 preparation the Society of Auctioneers &
please contact Chris Gill Appraisers as a trainer and
on 7221 4908 board adviser since 1995 and
has been conveyancing since
1985.

Chris runs specialist training
workshops for sales agency,
contracts and Form 1 and has
an intricate knowledge of the
legislation and agency
practice.

36 The Official Newsletter of the Society of Auctioneers, Appraisers, Agents and Managers


http://www.form1.net.au/

A.J.COL/

INDEPENDENT AUC

A 1.C OL MAN * Helping older South Australians who are moving into Retirement Villages.
INDEPENDENT AUCTIONEER * Working with families to pack up the Estate of a loved one.
* Home Contents packed up & sorted, rubbish removed,
items transported to Auction.
* Antiques, shed contents and vehicles.
* Farms & Rural clearing sales.
* 50 years of life packed up and the property ready for

open inspection in as little as 14 days.

Servicing Metro and Regional South Australia

:-I-:! e .

L .ﬁ-mml'i'i‘“

Services
Estate Auctions Property Training Charity Auctions
& Downsizing Auctions
Services
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Real Estate
Training in South

Australia

Academic Pavilioh - Providing of 54 real et b licensing COLSES

Certaficate 1V (Propeity Servicea) Real Estate
u]

rageerty Alanagement
Sajes Reghiessiidalive

Diplama af Property Services (Agency Management) —
DiplurmalRLA |
Auction training o conpckion wah The Society of Auctioneers &
Apprajsers [SA] Inc. J————

= Training n, Corveyancimg. Legal Stodied, Leaderalsn i — i
flanageriend alsor avaslable

——
Sourcing Government funding % & specialty.

ACADEMIC PAVILIONLE

REGISTERED TRAINING ORGANISATION - RTO 91421

——

e —— —

Lyn Melville
CEO
O3 OTT 135

academicpavilinn.edu.au
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21 ADVANTAGES
OF AUCTION

SOCIETY OF AUCTIONEERS & APPRAISERS S.A. INC.

The 21 Advantages of using Auction
as Your Preferred I\/Iarketing Process

#_ H- 18 Im m #}

. POWERFUL
! MARKETING TOOL

_ -

- . — = brS =
. -+ i -— - "-___h-
= ~_|-.1_I' %

R e __.'-'-_-_:_ ::.:.r-:'-..,;:"-ﬂ:._:f'.;ff’;::;:-
Auction puts thE- FﬂEUS on Yﬂur Pmperty

What are the Advantages to me as a Vendor?

Control, as Vendor you set the terms and conditiors. 13.
You get a cash unconditional contract.
10% deposit on the fall of the hammer.

In every other form of marketing the buyer is in control. The
buyer will dictate the offer, terms, subject to finance, subject
to sale, subject to I:nulldlng inspection etc. and get a cooling

No cooling off perlod applies.

Allows 3 opportunities to sell — before, at Auction or
immediately after —and reduces the overall selling time in
the market.

Creates a sense of urgency, which motivates purchasers
to action.

Allows all potentlal buyers to compete amongst
themsehwes to offer you the best price.

off pencuj The buyer will negotiate from a position of
strength. W ith Auctlon the Vendor dictates the terms.

Auction opens the door to more motivated buyers,

The Auction marketing campaign that you dhocse will be
tailored to deliver maximum exposure within the first
few weeks on the market — the time frame during which
it is most likely to sell.

Your home is only open at times that sult you with a
predetermined schedule of opers.

Can be used a5 part of 3 total marketing package where
auction is the component that gets the buyers to ad.

Price Is usually not disdosed so you remove the objection
factor.

Forces buyers to make declsions to a deadline of the
auction date and brings negotiatiors to a head.

The Auctioneer’s skills, enthusiasm and techniques can
maximise the price.

Vendors control thelr reserve price and setiement date
and accept or reject varied terms and get cash contracts,
whidh usually settie in 30 days.

Why Auction Real Estate?

Real Estate Auctions have become one of the most popular
methods of buying and selling property in Australla with
substantial benefits for both Vendors and Purchasers. Auction
ks used as the preferred method of sale by Baneficlaries,
Governments, Banks Adminkstrators, Executors & Trustee
Companles, Corporations and Private Vendors and has bean
proven to be the best method of establishing true market value.

Committed Vendors sell thalr property by Auction!

The level of market Interest will help you g
resarve price.

B your

What Iz an Auction?

Auction Is 3 process which allows Interested parties to make
competitive bids which establishes the current market value

of the property In an open, transparent and public form
utlising the skills of an experienced auctioneer.

The competitive Auction emvironment offers the
greatest chance for 3 premium price.

Auction negates the need for commissioner's approval
when dealing with associates under legislation saving
valuable time,

Lnlike other marketing methods where buyers generally
negotiate down from the asking price, at Auction buyers
Increase thelr offers commensurate with the skllls of
the Auctioneer.

On the fall of the hammer the Vendor becomes a cash
buyer subject to settlement only.

If you're not auctioning your property you are missing out on the highest bid
— it costs no more to have Auction as part of your marketing strategy

2 2018 Society of Auctioneers and Appraisers (54) Inc. wwanw.au ctioneers.com.au
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UPCOMING AUCTIONS APP

Taking Auction Marketing All auctions
to a Whole New Level! submitted to the
website will
automatically be
uploaded to the
phone app,
LAt W ABSOLUTELY FREE!

can be downloaded from your favourite

App store.
Just search “upcoming auctions”

SEARCH WITH EASE

Drive around, see what's happening and
search by Auctioneer, Agent, Suburb,
Date and Time

INSTANT UPDATE

The moment you add or update an
auction to the web page, the app will
adjust accordingly

LIST

Please ensure all Upcoming Auctions are
posted on our web site the minute they

GROUND BREAKING
APP

Use your smart phone to search for
upcoming Auctions!

GAUGE THE MARKET

The best way by monitoring Auctions!

Upcoming Real EstateAuctions

g& Upcoming Real
"g < EstateAuctions
order ucoons ty: [N

WOODDYILLE PARK, 37 Leslie Street Wiew Map

V\ Google play

ALLENBY GARDENS, E Madlagan Avenue Wiew Map
Date

Agent
Sales person

Available on the
D App Store

are listed!

We're targeting Everyone in the mapped
out areas 25 years old+, using both Apple
and Android phones.

What this means for our members...

MORE BUSINESS! With so much more 9 I
exposure, downloads of our app, and pe I :
awareness of auctions around Adelaide -9

and maximise your benefit by submitting =~ '

all your auctions to our website!

Make sure you tell your vendors that their auction will be
advertised to thousands of the general public for free
through this Smartphone app!
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Rent Roll Sales

The most experienced and effective team
in South Australia

For sales and
valuations contact:

Mark Kurtze
0419 888 485

Chris Gill
0412062 112
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THANKYOU TO OUR

SPONSORS

KEY SPONSORS
> BOWDENI:
DIRECT
CONNECT
READ BROTHERS
MAKES MOVING EASY
ALSO SUPPORTED BY

COWDEN (SA) Pty LTD

e1eht
deate

WINES
. :Lu#
N s

p LOCADE

du Plessis

PARTNERS

BusinessSA

South Australia’s Chamber of
Commerce and Industry
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