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Society of Auctioneers & Appraisers (SA) Inc

President’s Report

As the year comes to a close, I’d like to wish

you all and your loved ones a safe, healthy, and
joyous festive season as we look forward to the
ast major event in the Society’s 2017 Calendar

being the Christmas Drinks.

|

| would like to acknowledge all of you who took
the time out from your business schedules and
came to our 2017 AGM, particularly excited
about the fact that we have some fresh enthusi-
astic new board members: Andrew Monks and
Angelo Bartemucci.

The Board and | are delighted with what we
have been able to achieve in 2017 and hope that
you’ve had the opportunity to attend some of
our successful events and training. We are
proud to say that this year has not only been
successful with more events held this year than
previous year, enjoying record attendances, es-
pecially the training and Breakfast of Champi-
ons series — which not only brought value to
our members, and to our sponsors.

| am also pleased to announce that our member-
ship has climbed to about 360 members at the
close of 2017, which is a 11% increase from the
previous year.

The last event in collaboration with Consumer
and Business Services on the 22" November
2017 was such a great success and a sell-out that

we have convened a second workshop on
Tuesday 5™ December to allow all those who
missed out to attend.

The relationship with the CBS is an important
one for all Agents in South Australia, and as a
key industry organisation we think this is an
important relationship to pursue and devel-

op.

We have several quality and enthusiastic
sponsors that have now come on board this
year and we are in talks at the moment for
further opportunities in 2018. Keep your ears
peeled for some exciting news in the New
Year.

Thank you all for your support, and | hope to
see you all in future events.

We have a vibrant Board and if you have any
questions or suggestions please call me per-
sonally at 0419 815 933.

Victor Velgush MSAA President
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Board Report—Social Events

The 2017 Golf Classic was the most
successful in the History of the Socie-
ty and | am looking forward to a big-
ger and better one In 2018 as
Cowden Insurance have confirmed
the prize for the Hole-in-one next
year will be double to $20,000!

We had our very first free social and
networking event at Cucina North
Adelaide as we are planning to
have another Free Members Net-
working Event again next year and
we are happy to look for our mem-
bers to come up with suggestions for
social and training events next year.

Please feel free to contact me, Attilio
Cavuoto (0411 660 125).

Estate
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SALIFE Golden Gavel Live: 2018 Changes

There will be some changes to the Senior Real Estate, Gen-

eral, and Livestock Category of the 2018 SALIFE Golden Gavel

Live!

1. You will be judged live in the field by uploading your per-
formance to the Society’s Facebook Event Page.

2. Auctions must be performed between 1st January to 30th
April 2018, Nominations close 28th February 2018.

3. You can upload as many auctions as you wish, however the
last one uploaded will be the one that is judged. We sug-
gest you get in early and upload an auction to enter—then
if you perceive you have a better one to enter, simply live
stream it and choose to upload it, if you feel that the previ-
ous one was better you can then choose to discard the
subsequent auction (and not upload it). You can keep do-

ing this as many times as you wish.

Rising Stars will perform by auctioning a property from a
brochure at a designated location and judged on site.

Nominations close 28th February 2018.

|
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| am very excited to bring on this new innovative concept again
this year and remember to nominate to be part of the 2018 SALIFE
Golden Gavel Live Competition!

TO NOMINATE click here: http://bit.ly/2hudy9t

Remember to read and fully understand the Terms and Conditions
of Entry!

| hope to see you at our 2018 SALIFE Golden Gavel Awards & Dinner
on May 31st 2018.

Victor Velgush
M.S.A.A.

President
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Biggest Lifestyle Magazine

Now Is the time to promote your prestige
property, agent and agency profile in SALIFE
magazine!

At over 300 pages this souvenir |ssue cel-
ebrates the magazine entering its 15" year.

Proudly South Australian the December/
January is on sale for two months and fea-
tures some amazing content with lots of pro-
motion planned to celebrate this milestone.

LIFE

SOUTH AUSTRALIA'S BIGGEST SELLING LIFESTYLE MAGAZINE

NOW

SALIFE will celebrate its 15th year of publication in the December/January issue! We are extremely
proud as a family-owned business that the magazine continues to outsell national magazines
in South Australia. Printed in South Australia with South Australian writers and contributors, the

lagazine niy en ched 3's culture ity. At mor an 250 pages, the
December/January double issue (the biggest of the ‘,'.:ﬂ.': 1S full of stones of amazing locais and their
:;.x-r;\'{,» [TF!S’.I'Y'F!E.‘ summer fashion, incredible homes and design, ideas for getting out and about In
oA, and holida ading. Plus plenty of inspiration for entertaining.

To duscuss advertlsmg options call 08 8408 0200
Dec/Jan issue on sale Thursday, Dec 7, 2017

Real Estate rates :
Full page : $2200.00 + GST
Half page horizontal : $ 1600.00 + GST
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The Society holds many Training & So-
cial Events during the year, please at-
tend as many as possible as the net-
working opportunities are invaluable In
keeping up to date with everything
that's happening in South Australia —
Especially our regular document and
Legislative updates with Chris Gill, it's
the questions that arise In these ses-
sions that allude us all to pitfalls and or
misunderstandings that can leave you
vulnerable.

CBS Workshop

Our vision statement Is to develop
and enhance the professional

standards of members through g
INnnovation s

training, technology,
and representation.

This Workshop fulfils that vision.

There I1s some misunderstanding
of many iIssues relating to pricing,
advertising price guides, dia-
logue that can be used In refer-
ence to price over the phone and
at open inspections, AND what
constitutes recent sales - should

the Agent select or just give them ESSg//

everything!

the workshop commencing with
a brief overview of Agency re-
guirements then introduced Paul
Bertram & David Sedgwick & Jo-
sie Shimmin from Consumer and
Business Services who participat-
ed in a Question and Answer Ses-
sion.

This IS a brand new Initiative form

Society Trainer, Chris Gill hosted °

This is a brand new Initiative from
the Society In bringing Agents
and CBS Officers together such
that we can all work together to
ensure South Australilan Agents
are the best practitioners in Aus-
tralia.
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CBS Workshop

We must understand that CBS have a JN.
job to do and they have Instructions Y .3
from the Government to monitor
Agents to ensure compliance, conduct
Audits, monitor Sales, Open Inspections
and Auctions, so we though it would be
a good idea to get together with CBS
to provide some Iinteractive dialogue.

|
|
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CBS appreciate that Agents are doing
their best to comply.

And Agents understand that CBS are re-
guired to monitor Agents to ensure com-
pllance and handle public Complaints so
lets clear up some of the areas that we
could perhaps handle better.
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CBS Workshop
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CBS Workshop

When asked, What did you gain from this presenta-

»

tion? Answers were: Clarification, Confirmation, Hear-
ing other Agents experiences, brilliant, very informa-
tive, knowing that CBS are logical and make fair judg-
ments, explained subsequent agencies and the differ-
ences between extensions fully, being reminded of all

T TITRNIEROC
N

the pitfalls, Everything was highly relevant and having
the panel was insightful, clarity of responses was su-
perb, you need to be a member and you need to at-
tend the Training, yes—worthwhile to refresh to the
correct rules, | have a far better understanding of the
legislation now, guests were able to discuss the issues
with CBS, | learnt more today about the issues that re-
ally matter than in any other previous workshop, |
now understand the role of CBS and the issues they
are faced with, the panel scenario is a winner, We wiill

be more vigilant in our office from now on now we
fully understand the relevant issues, Thank you Chris
Gill & CBS, great advice!
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Penfolds Grange World Record

ONE of the most spectacular sets
of wine ever seen Iin Australia went
up for sale in Adelaide on Sunday
26th November at du Plessis Auc-
tion Gallery at 1 Scotland Road
Mile End breaking the world record
for a full set of Penfolds Grange
selling under the hammer to a lo-
cal buyer for a staggering
$294,320.

The offering contained 62 bottles
stretching from the first experi-
mental 1951 vintage made by
Grange’s creator Max Schubert
through to the latest release 2012
vintage made by current Penfolds
chief winemaker Peter Gago and
which was rated 99/100 points In
the latest Halliday Wine Compan-
lon released August 3.

Auctioneer Mark du Plessis
describes the set as being In
excellent condition, having
being pieced together over
25 years by an anonymous
Adelaide building industry fig-
ure who Is an avid collector
and reportedly very particu-
lar about the storage and
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Many of the Dbottles have
been signed by Penfolds’
chief winemakers at the time
of release, and also have
been inspected by Penfolds’
regular recorking clinics and
marked as being in solid con-
dition.

L Unbelievably, it is one of two
sets owned by the vendor,
though the second is still to
be fully completed with some
of the first and Increasingly
rare 1950s vintages.
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Penfolds Grange World Record

The growth in the val-
ue of full Grange sets
Is difficult to track giv-
en their extreme rari-
ty, though in 1988 a
then set from 1952-
1982 sold for a record
Australlan price of
$16,500. In 2002 a full
collection then from
1951-1996  vintages
realised $190,680.

There was Interest
from International
buyers before the
auction as they spot
the set's competitive
price compared to

Investment interest has been
sparked over the decades as
even the rarest single bottles from
better vintages have been dou-
bling and tripling In price every
two or three years.

A recent sale In Victoria of the
first vintage 1951 Grange Her-
mitage sold for more than
$60,000.

“The potential buyers are keen
because it is so hard to find a full
set of Grange,” Mr du Plessis said.
“We like 1o sell it in South Australio
where the wine originates, and
we'd like it to stay in South Aus-
tralia,” Mr du Plessis said.

another full set for sale in Dubal In
recent years going for the equiva-
lent of more than $600,000.

“Penfolds Grange is not just an
Australian icon, it's a South Aus-
tralian icon. A set like this is of ra-
re historical importance.”

|



Society of Auctioneers & Appraisers (SA) Inc

Semaphore Water Tower

THE iconic water tower in Semaphore,
which has 360 degree views of the coast
and city, was sold for $1.2m to a Sydney in-
surance broker.

Just over a week ago the new owner Dan-

iel Johnson, 47 was flying between Sydney
and Melbourne when he noticed the land-

mark property being advertised for sale in

a newspaper.

He says there was no time to fly to Ade-
laide to see the property and relied on a
colleague to live-stream the opening on
Facebook before the auction.

“We are still in a bit of shock that we got
it,”” he says. “It feels fantastic just the fact
that we bought a place that is one of the
oldest places in Australia.”

Mr Johnson credits his wife Virginia for en-
couraging him to bid, but says they have-
n’t made any firm decisions on what they
will do with the property.

“We want to make it the amazing
place it could be,” Mr Johnson says.
“It needs a little bit of love and we
want to give it that love. We are still
working through it. It could be an
art gallery with a restaurant.

It could be accommodation. We
haven’t had time to think about it.”
The home’s vendor Ben Alij, says
there are “mixed emotions” about
the sale.

“But we are really excited about
having new owners.”

Mr Ali’s late grandparents, Czech mi-
grant Manfred Stibr and his Australi-
an-born wife Beverly, bought the
tower, at 40 Blackler St, as a
“weekend residence” in 1973.

But they loved the property and
beach lifestyle so much that they
made the move permanent a few
years later.

Nick Psarros M.S.A.A.

Ray White.
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Presidents Lunch

Every year Society Presidents @
meet for our annual Presidents NG
Lunch where we all get togeth- §
er and renew strong friendships, §
reminisce about the past, pre- ..
dict the future and all have our gl
two bobs worth of how to try to =S

steer the Society into the future! HsEm
All Presidents have a strong passion

—
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Presidents Lunch

for the Society and its ideals which is still
clearly evident and what better venue
than Enzo’s Ristorante to feast on a ban-
guet fit for Price Harry and his new fian-
ce.

Courtesy of Marc du Plessis we sipped
some exquisite wine that most of us
would never had had the opportunity to
ever taste (Except Colin Gaetjens and
Brett Roenfeldt of course).

It was the best President’s Lunch | have
attended In my 36 years association
with the Society!

After some 20 years we renewed our
previously long and warm friendship and
association with Ross Deere, Previous
Socilety Secretary. Ross didn't look a day
older and with our founding Presidents
and some from the 80's and 90’s It tfook
us back to the good old days!

Attending were Peter Economou, Colin
Gaetjens, Christopher MclLaughlin, Brett
Roenfeldt, Mark Forde, Jarrod Tagni,
Damian Popowycz, Marc du Plessis,
Garry Topp & Sharon Gray & Ross Deere.

Auction Marketing Plan
» Controls contract terms

» Allows 3 opportunities to sell — before, at
auction, or immediately after — and reduces the
overall selling time in the market

» Motivates purchasers to action by auction date
» Removes price objection

* 10% deposit on the fall of the hammer

» No cooling off period

» Cash unconditional contract

 Maximises price obtained

» Guaranteed high profile campaign

» Settlement within your specified requirements
 Buyers compete at Auction

* Secure contract

» Create a sense of urgency

 Auction puts the focus on your property

Achieves best possible contract
in relation to conditions and
price

Why Auction Real Estate?

Real Estate Auctions have become one of the most popular
methods of buying and selling property in Australia with
substantial benefits for both Vendors and Purchasers. Auction
is used as the preferred method of sale by Beneficiaries,
Governments, Banks,Administrators, Executors & Trustee
Companies, Corporations and Private Vendors and has been
proven to be the best method of establishing true market value.

Committed Vendors sell their property by Auction!
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21 Advantages of Auction

The 21 Advantages of using Auction /=,
as Your Preferred Marketing Process

Auction puts the Focus on Your Property

What are the Advantages to me as a Vendor?

Powerful Marketing Tool

| Ll @ O , -




Include us in your
marketing plan

Book now for the October Issue of SALFE magazine,
on sale Thursday, October 5. With a quick

lead time and prime positioning at the front of the
magazing, your new property listing will be delivered
in high quality to a targeted markel. Full page and
hall page spaces are avallable 1o list one ¢r more
properties.

Hooking deadline September 20

D Exclusive offer to all Society of Auctioneers
ot 000 VO DA€ Mty So COGANG O and Appraisers (SA) members:

information and our competitive rates.

—

Book a full page advertisement and receive a one-year SALIFE
Book now to have a copy of SALIFE opened to it subscription for your vendor to remind them each month of
your advertisement during open inspections. your support.

; aOMES [0 rger A gift subscription
il e RESEL 1" Y ( Prone 088408 0200 makes a great vendor
' - f. = i | | e ; . ' @ Subscribe online at salife.com.au or Pur‘:haser g'ﬂ'

The best of Adelaice and South Australia ﬁ




AucDocs Member Practice Forms are

now In the Cloud Online!

~ Prices inc GST & are per annum

Sole Trader (1 user) - $350

Small User (2 - 4 users) - $990
Medium User (5 - 9 users) Licence - $1,760
Large User (10+ users) licensing - $2420

PLEASE CONTACT

GARRY TOPP (08) 8372 7830
SOCIETY@AUCTIONEERS.COM.AU

« Simplified, easy to understand GST in

Agency Agreement
Prepare, print and email from iPad or

Tablet or Computer.

Contract translated into Mandarin for
Chinese Buyers

Regular Training and Legislative Updates
Free Law Firm chatline

Designed by Agents for Agents

www.auctioneers.com.au

GAVEL & 6LASS

Brochure

AGENTS

ALL PROPERTY

Why use AuvcDocs?

Update to REAForms (AucDocs) Today -

User Friendly format - easy to fill in
Professionally presented Documents
with your Company Logo

Only one office Principal needs tobe a
Society Member for all in the office to
use the Documents.

Built in Electronic signing included - no

need to pay DocuSign (8450 p.a)

Tree

| with

each licence

REAL ESTATE AUSTRALIA FORMS ™
UPDATE TO"AOCDOCS IN THE CLOUD" %

MANAGEMENT FORMS

| iPad App |

PRACTICE FORMS

ALL RESIDENTIAL,
COMMERCIAL, AGENCY,
RURAL & sSALES FORMS

 Edit and Print anytime, anywhere
» You can create Forms offline - The Forms

then syncs into the Cloud and backs up to
your office when you connect to the
Internet

» Forms and be re-edited! It’s not

necessary to start a new one each time
you require changes.

 Electronic signature does not require a

witness with our built-in SMS
verification

« Automaticinsertionofdropin

professionally drafted conditions

« Pre-determined Special Conditions

included; copy and paste into Contacts

« Subject Clauses (Finance, Sale of another
property etc) is included; notas an
addendum.




FIRB SERVICE FOR FOREIGN BUYERS

SERVICE TO AGENTS—CORSERS LAWYERS

Instruction Authority & Tax Invoice
FIRB Application Service and Advice

Payment to Corsers Lawvyers Pty Ltd ABN 38 132 171 227

I

of

email mobile

herelry request and mstruct C'orsers Lawvers to apply for FIRB approval in relation to a Contract
to purchase property located at:

Corsers agree to advise me regarding a proposed Contract I am considering entering into and
Corsers will prepare an Application and apply for FIRE Approval (Foreign Investment Review) for
me as [ wish to purchase property in Austrahia.

Corsers charge $550.00 (including GST) to act for their attendances, to seek all relevant information
and approval and to then confirm to the Agent selling the property that you have been granted FIRB
approval for the Contract. A condihion of aching 15 that payment 15 made prior to acting by credit card
and I provide my details below for payment. A copy of this form 1s a tax mveice for the services
provided.

Signed Dated 120

Date of Invoice: 20 |
It 15 acknowledged that the services are the date of invoice. ﬂﬂi\

_ / h -
Payment by credit card
Card Visa

Card Number Credlt Ca rd
ameonCa,d®* B o mame ana mmals a5 on ma

Expiry Date Card Verification Number *

Ameumit £550.00 Signed

*thi< is the mumber on the rear of the card . For Visa amd Mastercard if is located on the back of the card. It is a three
(3) digit momber that will either, appear on it own, or be preceded by the credit card mumber. Credit card charges we
ATy are passed on to you foo Corsers do not accept Diners Clab or American Express

Dear Members,

Corsers now provide a full FIRB service to Agents to refer Foreign Pur-
chasers to. Please see the attached service Forms information and Authority.
The deal is closed when the FIRB approval is given so you want to get that done
and we can help. New Rules coming in also require foreign buyers purchasing off
the plan paying $5,000 plus + now, so they and you (and the Vendor) need to
know the deal is approved. The Banks also require prompt compliance for funding
developers. So use our unique service and be on top of your business and refer
buyers in to streamline prompt approvals. We have a Chinese lawyer in house at
(biorsers (Nadia Shivarev) to deal with any language problems also for Chinese
uyers

Contact Karley Thomas( karley.thomas@corsers.net.au ) in the first instance at
our office using the Forms attached for any referral.

Corsers provide a full FIRB Service For Foreign Buyers which includes:

FIRB applications to complete Contract purchases full advice to Pur-
chaser on FIRB; Contract review; we can remotely advise foreign buy-
ers; Corsers has a Chinese lawyer in house who speaks Chinese

Call first and send all materials by email to Christine Ward or Karley Thomas at
corsers@corsers.net.au:

The Form 1 with all searches; The Contract; Signed Authority for FIRB approval
applications to be applied for in the form attached below - for Corsers to Act for
Purchaser FIRB Applications


mailto:karley.thomas@corsers.net.au

Taking Auction Marketing

to a Whole New Level!

WOODVILLE PARK, 32 Leslie Street View Map

Date:

Agent:

Sales person:
Auctioneer:

TORRENSVILLE, 14 Hopson Street View Map

Date:

Agent:

Sales person:
Auctioneer:

ALLENBY GARDENS, 8 Maclagan Avenue View Map

Date:
Agent:

Sales person:

GAVEL & 6LASS

Upcoming Auctions
App - To be seen by
over 180,000

Smartphone users Iin
Adelaide!

GROUND BREAKING
APP

Use your smart phone to search for
upcoming Auctionsl

GAUGE THE MARKET

The best way by monitoring Auctions!

DOWNLOAD

The Sodiety’s Upcoming Auctions App
can be downloaded from your favourite
App store.

Just search "upcoming auctions”

SEARCH WITH EASE

Drive around, see what's happening and
search by Auctioneer, Agent, Suburb,
Date and Time

We're targeting Everyone in the below mapped out
areas 25 years old+, using both Apple and Android
phones.

What this means for our members...

MORE BUSINESS! With so much more exposure,
downloads of our app, and awareness of auctions
around Adelaide, maximise your benefit by submit-

ting all your auctions to our websi

All auctions submitted to the website will automati-
cally be uploaded to the phone app, ABSOLUTELY
FREE!

INSTANT UPDATE

The moment you add or update an
auction to the web page, the app will
adjust accordingly 9

LIST

Please ensure all Upcoming Auctions are ?
posted on our web site the minute they
are listed! <8

Drop Pin

Make sure you tell your vendors that their auction will be advertised to
thousands of the general public for free through this Smartphone app!



‘Rent Roll Sales

The most experienced and effective team in South Australia

For sales and
valuations contact:

Mark Kurtze
0419 888 485

Chris Gill
0412062 112



TThe Form 1 Company

The Form 1 Company is a specialist provider
of the statutory Form 1 to the real estate,
legal and conveyancing professions.

The complexity associated with Form 1 preparation now requires

specialist attention. If a Form 1 is defective the contract may be at risk
so it is imperative the Form 1 is prepared correctly.

Chris has been involved with the

| i Society of Aucti & i
We sign the Form 1 for the agent, the Form 1 is then posted on our CGEH DI SuatEvions & fppiaeeis
as a trainer and board adviser since

website to download and serve on the purchaser. 1995 and has been conveyancing

for more than 30 years.
Make your searches and

Form 1 compliance easy.

Chris runs specialist training
workshops for sales agency,
contracts and Form 1 and has an
intricate knowledge of the legislation
and agency practice.

Contact Chris Gill
The Form 1 Company

Phone: 08 7221 4908
Fax: 08 7221 4909
Email: formi1@form1.net.au

For Form 1 preparation

please contact Chris Gill
on 7221 4908



‘o5' FORM 3 COOLING OFF WAIVER SERVICE

ngﬁagagff Agent Legal Advice

Waivers Services

CORSERS

Lawyers

CONIACT
Nadia Shivarev

nadia.shivarev(@corsers.net.au

The only specialist provider of

‘cooling off” waiver services CORSE RLS

online and via conference calls AWYErs

Karley Thomas 22 Pirie Street, Adelaide SA 5000
! :,'9". .‘\- ;. 3 .‘,.: -




The Society’s SkyVUE eBook has
taken the Society to a new level
of professionalism.

It has enabled us to interact with
Members where we can post photos,
include videos, update legislation,
promote events and Members can

pook for those events with total
flexibility and what’s more we can
edit anything we put out in seconds!

We have had superb feedback
with this new dynamic way of
servicing our data base and deliv-
ering up to the minute information
to Members.

We love it!
Garry Topp
Chief Executive Officer
THE SOCIETY OF
AUCTIONEERS AND
APPRAISERS (SA) Inc.
Tel: 8372 7830

whitesky

Previously known as Proactive VUE

1300 309 865

¢ info@whiteskylabs.com

harris

real estate

(.T«!niuw21

Ray White. Raine&Horne

www.whiteskylabs.com



http://www.skyvue.com.au/

MAJOR SPONSOR PARTNERSRHIP

SA T IFE BusinessSA

South Australia’s Chamber of

The best of Adelaide and south Australia Commerce and Industry

\’/L |:

1The Form 1 Company™

y BOWDEN ¢

Print + Media & Marketing = Solutlons

COWDEN (SA) Pty L1D

( THE INSURANCE BROKERS )

KEY SPONSORS

ADELAIDE a BLAZE

& s

READ BEROTHERS E3

SUPPORTED BY
CORSERS LawSoft&a,

LAW & PROPERTY

oft Pty | ACN 068
e SkyVUE
. @f eBook Publishing System
S 1
Previ

eviously known as Proactive VUE

du Plessis



