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 Society of Auctioneers & Appraisers (SA) Inc 

Vice President’s Report 

This is an open discussion with a Q&A ses-

sion to clarify some of the points that have 

been controversial that highlights many of 

the issues that have become evident in 

office audits – to ensure your office fully 

complies with legislation in all aspects of 

agency and pricing.  

Land Agents Threats—A fantastic oppor-

tunity with a presentation by Wayne John-

son on Land Agent’s threats. This work-

shop discusses how to run a viable busi-

ness with a long-term future. It is impera-

tive to remain profitable and sustainable. 

With multiple disruptors all looking for 

their share of a decreasing commission 

pie, the industry is facing intense compe-

tition with enormous pressure on profes-

sional fees. An opportunity exists to calcu-

late the thresholds for costs and commis-

sions to break-even. 

 

With the AGM fast approaching, we 

would like everybody to come and have 

your input into the evening which is to 

be held on the 10th September 2018 5pm 

for 5:30pm at the Arkaba Hotel (150 Glen 

Osmond Road, Fullarton). Click here to 

view the Agenda. 

Join us for drinks afterwards! 

Have your input and meet the new Board 

that will be elected on the night. 

We welcome any suggestions you might 

have to improve and give the Society a 

new direction. 

Remember to book for the CBS Work-

shop (Thursday 16th August at 9:30am). 

This is a good opportunity to meet Da-

vid Sedgwick, a CBS Authorised Officer.  

 

 

 

Don’t forget the Golf Day to be held on 

Friday 12th October at the Mount Osmond 

Golf Club – with the Form 1 Company as 

the major sponsor! Don’t miss this fan-

tastic Day and a chance to win $20,000 if 

you’re lucky enough to get a Hole-in-

one!  

To round the year off, our Society Christ-

mas Drinks are held at the Oyster Bar at 

Holdfast Shores – where we celebrate 

and look forward to a successful and 

prosperous 2019. 

 

Attilio Cavuoto 

M.S.A.A. 

Vice President 
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 Board Report 

We are anticipating lots of great 

new initiatives from the next 

board elected at the AGM in Sep-

tember.   

 

If any members have sugges-

tions, please email them to ad-

min@auctioneers.com.au 

Jarrah Holmes M.S.A.A. 

 

Real Estate Report 

We are currently working on a stamp duty 

proposal to Government for them to con-

sider and we are very close to a Best Prac-

tice Guide for Auction Listing for release 

this year to all members.  

We had great success with Matt Smith 

speaking to RETC students again – which 

will happen throughout the year. We are in-

creasing in student memberships each time. 

We held a very successful Breakfast of 

Champions which was widely considered 

amongst all attendees as very informative 

hearing from non-industry speakers. There 

were very interesting insights from the 

Member of Parliament and General Manag-

er of Lexus who both had a young age had a 

huge success. 
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 Form 1 Company Golf Classic 

Friday 12th October 11:30am 

Mount Osmond Golf Club 

60 Mount Osmond Road, Mount Osmond 

 

$88 for golf, on-course drinks and snacks,  

Barbeque lunch and snacks after the game 

 

RSVP by  

Friday 28th September 

To be eligible for the $20,000 cash prize!  

 

Email: admin@auctioneers.com.au 

Phone: 8372 7830  
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CBS Workshop—Adelaide 

Thursday 16th August | 9am for 9:30am  

Arkaba Hotel 

150 Glen Osmond Road, FULLARTON 

 

Members and employees $44  

(groups of 3 or more from the same office $37 ea) 

 

RSVP by  

Friday 3rd August  

 

Email: admin@auctioneers.com.au 

Phone: 8372 7830  

 

 



 Society of Auctioneers & Appraisers (SA) Inc.  

[Workshop] Land Agents Threats 

Thursday 30th August | 9am for 9:30am  

Arkaba Hotel 

150 Glen Osmond Road, FULLARTON 

 

Members $79 each  

 

RSVP by  

Wednesday 22nd August  

 

Email: admin@auctioneers.com.au 

Phone: 8372 7830  
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Christmas Drinks 

Thursday 29th November 5pm 

 Oyster Bar Holdfast Shores 

Marina Pier, Glenelg  

 

$38.50 per person 

Platters of homemade dips, oysters, prawns, 

springrolls 

 

RSVP by  

Friday 16th November  

 

Email: admin@auctioneers.com.au 

Phone: 8372 7830  
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Female Only 2 Day Auction Academy  

Thursday 13th September @ 8am—6.30pm 

Friday 14th September @ 8am—5.30pm  

Arkaba Hotel | Board Room  

150 Glen Osmond Road, FULLARTON 

 

Members $770 

Non members are invited to join prior  

to attending 

 

RSVP by  

Friday 31st August  

 

Email: admin@auctioneers.com.au 

Phone: 8372 7830  
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Members Networking Night  

A new initiative of the Society is a 

Welcome New Members Cocktail Par-

ty which was held on Tuesday 3rd July 

at 5pm at Cucina Restaurant in the 

upstairs Function room in O’Connell 

Street, North Adelaide.  

 

41 Guests attended and were treated 

with scrumptious Italian food and 

find Australian wines and beers. 

 

Guests networked with a greeting 

and welcomed by President Victor 

Velgush. Plus further welcomed and 

acknowledgment of the Society’s for-

mation and history by our 3rd and 

longest servicing President Mr Chris-

topher McLaughlin F.S.A.A (Life) 

These events are invaluable to 

new members getting access to 

high achievers where they can 

talk one on one and be motivate 

to similar hard work and achieve-

ment.  

 

Garry Topp F.S.A.A (Life) 

CEO  
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Members Networking Night 



 

 

Society of Auctioneers & Appraisers (SA) Inc.  

Members Networking Night 
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Instructions to Electronic Signing  

 
security plus they get a text mes-
sage as well as the email. They are 
then prompted for an unlock code 
when signing (which is automati-
cally sent to phone). 

 

The form is always attached to the 
email and available as a link on the 
signature screen. 

 

Best thing you can do is just send a 
test document to yourself for sign-
ing. 

 

As a sidenote, when you send to 
sign or sign here the form is locked 
for further editing. It can be un-
locked but all signatures complet-
ed and outstanding requests will 
be cancelled. 

 

 
 

 There are no training seminar or 
course available for online signa-
tures. It is very simple and straight 
forward in how to use it. 

 

As an agent you use the blue but-
ton SEND TO SIGN if you are not 
there with the vendor and they will 
get an email with a link. They click 
the link and agree to terms and is 
presented with a signature box 
which they sign in using mouse or 
finger if on a touch sensitive 
screen. That’s basically it.  

 

When you send to sign you have 
the option to add the sign-
ee’s  mobile phone number which 
adds an extra layer of  
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Breakfast of Champions 

It just goes to show that you don’t need 

Real Estate and General Auctioneers & Ap-

praisers to motivate a group in sales  

success. 

Our Breakfast of Champions held at the 

stunning Lexus of Adelaide showrooms 

amid all the latest Lexus vehicles was held 

on Tuesday 17th July 2018 with speakers 

Wade Sander, General Manager of Lexus 

and Hon. Vincent Tarzia MP, speaker of the 

House in the South Australian parliament.  

Xenophon standing against him and he 

overcame the challenge and won. Vincent 

is the youngest speaker in the House of 

Representatives in the history of South 

Australia – an incredible achievement for a 

humble young man from the North East 

Suburbs of Adelaide.  

Vincent explained that one of his mentors 

is John Howard for his conviction in taking 

a GST to an election and reforming gun 

laws – where Vincent admired him as he 

stood for something, and he fought for 

what he perceived was right in some in-

Andrew Monks welcomed our 45 guests 

and acknowledged 5 times SALIFE Golden 

Gavel Winner – Brett Roenfeldt, SALIFE 

Golden Gavel General Winner – Richard 

Ward, SALIFE Golden Gavel Rising Star 

Winner – Sam Alexander and sponsors SA-

LIFE, Lexus, Bowden Group, Blaze Adver-

tising, Read Bros Signs, Corsers, Lawsoft, 

Form 1 Company, and du Plessis Auction 

Gallery. 

The first speaker was Hon. Vincent Tarzia 

MP who was faced with a huge challenge 

in the recent State election with one of 

the highest profile politicians, Nick  
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Breakfast of Champions 

stances, against public opinion. Another 

of his mentor is Warren Buffet – how he 

studies the concept of value and strate-

gic thinking, and the key to success is to 

surround yourself with good positive 

people. He explained how you must ad-

just to rejection and concentrate on 

helping other people and your communi-

ty. He writes daily and weekly goals and 

came over to the crowd as being grate-

ful and humble. 

Vincent’s election success was in building 

a solid base by meeting as many people in 

his electorate over 7 years and genuinely 

getting to know them. He said – 

“Sometimes, we all need a kick up the 

arse and managing stress and striving to 

exceed expectations and to always push 

yourself further if you want to succeed. 

You must sacrifice to get something. Do 

the work, which is imperative, be competi-

tive – especially when it gets hard!” 

CEO Garry Topp has provided Vincent 

with a Society tie – and he has assured us 

he will wear it in parliament as the young-

est speaker at Age 31.  

Next cab off the rank was General Manag-

er of Lexus, Wade Sander. When he was 

younger Wade had lived in 18 different 

homes by the age of 18 in most States of 

Australia. When he finished High School he 

bought a one way ticket to London, stayed 

for 5 years, travelled and learnt life’s valua-

ble lessons as he worked various jobs to 

support his adventure. Wade backpacked 

around South America and Africa - did aid 

work in Africa and spent three weeks in 

the desert!  
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Breakfast of Champions 

Back in Australia, Wade liked talking to 

people and had a passion for cars and in 

2008 landed a job as a trainee Sales Con-

sultant where he went on to set records 

and won a national skills competition. As 

a trainee, he was not permitted to deal 

with customers so he would do a mock 

sales presentation to an imaginary cus-

tomer – causing fits of laughter to the 

other sales staff! But it is through this 

practice that he got good at it, and look 

where he is today. 

One of Wade’s mentors was his grandfa-

ther who recently passed away and had a 

business in the Barossa where he bought 

and sold, but with integrity. ‘Honesty’ and 

‘Integrity’ became Wade’s mantra. Wade’s 

other mentor is his wife, who is South Afri-

can who he met in London – she is highly 

supportive of his long hours at work and 

he pushes and encourages him to continu-

ally succeed. 

Approach to sales – very passionate, gen-

uine, people deal with people they trust, 

so Wade looks for good in people and 

they reciprocate and he has carried that 

formula into management, working with a 

team – one size doesn’t fit all with sales 

consultants – getting to know them and 

ways to motivate them on an individual 

basis is crucial. Wade ensures that his cli-

ent never feels pushed to sign a sales order 

but he continually tries to assist and under-

stand the buyers, not sell.  

Wade learned from an early age to docu-

ment his short and long terms goals and to 

write them on the front page of his diary 
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Breakfast of Champions 

so he reviews them every day. His initial 

goal was to be a Sales Manager at 30 – 

and he nailed it! When you manage a 

team, it is imperative to understand that 

everyone has a part in the puzzle and he 

sees himself as a member of the team 

working with them as opposed to sit-

ting in an office, directing him as a Man-

ager. A successful Sales Manager must 

be able to walk the walk and not just 

talk the talk.  

 

Another one of Wade’s mentors is Roy 

Marando, whose expertise in the industry 

is recognised nation-wide. Wade is con-

scious on not dwelling on negatives, but 

doing everything in the positive, and if he 

sees something that happens that isn’t 

successful, he looks for a way to turn the 

negative into a positive.  

His mandate for success is – build a good 

foundation and be really organised (he 

holds a sales meeting EVERYDAY, and re-

views the previous day’s enquiries, and 

separates those into hot, medium and 

cold). 

Wade says the cold enquiries (e.g. some-

one coming in to ask for a brochure) are 

easily forgotten, so he holds the Sales staff 

into account, and when they follow up 

even the weakest leads, they then get into 

the rhythm of extra leads, deals, and refer-

rals which makes the sales team more com-

petitive than ever. 

Let’s face it – no matter what role we are 

in, even the receptionist, we are all selling 

something. So there is nothing more fun-

damental than delivering awesome cus-

tomer service with honesty and integrity to 

build a solid foundation for your future.  
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Breakfast of Champions 

Even though the speakers were from 

different industries, they both blew our 

socks off with genuine tips for success. 

We held a business card draw and the 

winner of the Society tie is Andy Ed-

wards from Klemich Real Estate, and the 

winner of a bottle of Di Giorgio’s Red is 

Wally Karpiuk from Century 21 Mawson 

Lakes.  
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21 Advantages of Auction 



 

Book now for the April issue of SALIFE magazine, 
on sale Thursday, May 3rd. With a quick lead time 
and prime positioning at the front of the  
magazine, your new property listing will be  
delivered in high quality to a targeted market. Full 
page and half page spaces are available to list on or 
more properties. 
Booking deadline April 18th 
Material deadline April 23rd 



 AucDocs Member Practice Forms are  

now in the Cloud Online!  



 

 

FIRB SERVICE FOR FOREIGN BUYERS 
SERVICE TO AGENTS—CORSERS LAWYERS 

Dear Members,  
Corsers now provide a full FIRB service to Agents to refer Foreign Pur-
chasers to. Please see the attached service Forms information and Authority. 
The deal is closed when the FIRB approval is given so you want to get that done 
and we can help. New Rules coming in also require foreign buyers purchasing off 
the plan paying $5,000 plus  +  now,  so they and you (and the Vendor) need to 
know the deal is approved. The Banks also require prompt compliance for funding 
developers. So use our unique service and be on top of your business and refer 
buyers in to streamline prompt approvals. We have a Chinese lawyer in house at 
Corsers (Nadia Shivarev) to deal with any language problems also for Chinese 
buyers. 
 Contact Karley Thomas( karley.thomas@corsers.net.au ) in the first instance at 
our office using the Forms attached for any referral. 
 

Corsers provide a full FIRB Service For Foreign Buyers which includes: 

• FIRB applications to complete Contract purchases full advice to Pur-
chaser on FIRB; Contract review; we can remotely advise foreign buy-
ers; Corsers has a Chinese lawyer in house who speaks Chinese 

 

Call first and send all materials by email to Christine Ward or Karley Thomas at 
corsers@corsers.net.au: 

• The Form 1 with all searches; The Contract; Signed Authority for FIRB approval 
applications to be applied for in the form attached below - for Corsers to Act for 
Purchaser FIRB Applications 

 

 

    Credit Card  

mailto:karley.thomas@corsers.net.au


 

We're targeting Everyone in the below mapped out 

areas 25 years old+, using both Apple and Android 

phones.  

What this means for our members… 

MORE BUSINESS! With so much more exposure, 

downloads of our app, and awareness of auctions 

around Adelaide, maximise your benefit by submit-

ting all your auctions to our website!  

All auctions submitted to the website will automati-

cally be uploaded to the phone app, ABSOLUTELY 

FREE! 

 

 

Make sure you tell your vendors that their auction will be advertised to      

thousands of the general public for free through this Smartphone app! 

Upcoming Auctions 

App - To be seen by 

over 180,000  

Smartphone users in  

Adelaide!  



 



 



 
FORM 3 COOLING OFF WAIVER SERVICE 



 
 

SkyVue 
 

The Society’s SkyVUE eBook has 

taken the Society to a new level 

of professionalism. 

It has enabled us to interact with 

Members where we can post photos, 

include videos, update legislation, 

promote events and Members can 

book for  those events with total 

flexibility and what’s more we can 

edit anything we put out in seconds! 

We have had superb feedback 

with this new dynamic way of 

servicing our data base and deliv-

ering up to the minute information 

to Members. 

We love it! 

Garry Topp  

Chief Executive Officer 

THE SOCIETY OF  

AUCTIONEERS AND  

APPRAISERS (SA)  Inc. 

Tel: 8372 7830 

 

http://www.skyvue.com.au/
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KEY SPONSORS 
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