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A new Beginning for the Society

We have a new President........

The Society of Auctioneers & Appraisers (SA) Inc. takes
pride in announcing our new president elected at our
AGM held on Wed 3rd of September is Mr. Marc du Plessis
from the well known family business, du Plessis Auction
Gallery Pty Ltd at Richmond, valuing and conducting
auctions of collectibles, fine art and antiques all over Aus-
tralia with its head office here in Adelaide.

Marc is the third general auctioneer and appraiser to be
elected as president since Colin Gaetjens and Garry Topp
In the 90s, and from the only family with three generations
as Society members (Marc’s nephew Christopher at the
tender age of 15 has just joined the Society as our young-
est member ever as he has a keen interest in the family
business, and the du Plessis legacy and association with
the Society will be carried forward into history).

Victor Velgush (Refined Real Estate) was elected as Vice
Present and other board members are John Morris (Ray
White Adelaide), Sandra Berry (Sandra Berry Real Estate-
Hahndorf) and Rod Adcock (Regional Manager at LJ
Hooker).

Addressing members Mark said “ My vision for 2015 and
beyond is to glean the best from our past 22 Presidents
and project that passion and commitment into the future
with the focus of increasing the Society’s appeal to the
younger generation entering the Real Estate, General &
Livestock Industries, increasing public awareness of the
Society and its Members, whilst moving the Society for-
ward through technology and further innovation.
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| have been in the industry for 27 years full time, and have found
that whether it iIs Real Estate, Livestock, Plant & Machinery, an-
tigues & Fine Art or any other area the most satisfying process of
sale has to be sale by public Auction.

The fall of the Gavel Is a magical sound, that generates more
emotions than any other, whether you are a bidder, the auc-
tioneer, the winner, the under bidder or just a spectator.”

At the AGM, Marc’s parents Peter & Robin du Plessis were hon-
oured with Life Memberships in recognition of extraordinary and
outstanding service to the Society and the professions, and a
special tribute was made to our 3 President, Mr Christopher
McLaughlin of a Gold Plaque commemorating 30 plus years as
a Society Member and 50 plus years in real estate and the auc-
tion professions. Garry Topp FSAA (Life) CEO
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Peter & Robin joined the Society on 15th June 1982
and were both founding members of the Society.

Peter began working with a London based merchant
bank in 1961 arranging and conducting auctions of re-
sidual barter trade merchandise including tobacco,
agricultural equipment and lranian rugs and devel-
oped a keen interest In auctioneering.

Peter worked Iin 6 continents holding an auctioneers li-
cense in Hong Kong, Singapore, and Malaysia and In
1967 was granted his first Australian license when he
conducted auctions for Elder Smith Goldsbrough Mort.

In 1966 Robin was a director of an auctioneering and
stock liquidating company in Toronto Canada.

Together, Peter and Robin founded du Plessis auction
Gallery in Sydney In the late 60s, and then moved their
young family to Adelaide.

Their business expanded into all states of Australia
auctioning antiques, paintings and collectibles, while
also being instrumental in producing legislative chang-
es to most auctioneers Acts across Australia.

Robin obtained her South Australia auctioneers license
In 1976 as the first woman to be licensed in metropoli-
tan Adelaide.

Robin served on the committee of the Society for most
of the 1980s including editor of the newsletter, and
was Insfrumental in the design of the Society's first
logo.

Peter & Robin du Plessis with CEO, Garry Topp

Peter and Robin are both Fellows of the Society participat-
ing continually in the Society for over 30 years and of late
providing $2,500 prize money to the General Auction cate-
gory of the NEWS Australia Golden Gavel Awards.



Du Plessis Awarded Life Membership

It Is with pleasure that we recognise Peter and
Robin with Life Membership of the Society In
recognition on your extraordinary and out-
standing contribution to the Society and the
professions.

Dear Gaurry,

We would ask you to pass on our sincere thanks
to The Society members for being awarded our
Life Memberships.

As you know we have been around since the first — >

~

meeting held at the Redlegs Club in 1981 and —

have watched the Society “mature” into its pre- .‘ }P‘;‘]:H;ﬂ\ e
. ; I'C S &\ representin
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We consider it is a priviege — not a duty — to be
members of the Society and we look forward to
participating Iin its future growth, and its role in allgi.
facets of auctioneering and appraising. a:_é

Sincerely
Robin & Peter du Plessis




Christopher McLaughlin started his real estate career
with Woodham Biggs in 1963 when he was 23 years
old and stayed there for 26 years.

Christopher worked as corporate auctioneer working
with Society member Andrew Maros’s late father
Bruce Maros, both strong supporters of the Society
and its ideals.

Those were the days when all real estate ads were In
the Sunday mail where Woodham Biggs had the cen-
trefold and open inspections were from 2:30PM to
5PM on a Sunday, the contract was on a single A4
sheet there was no cooling off, no Form 1, and you
could list a property and sell it on the same day and
vendor finance and trade ins were the order of the
day.

After Woodham Biggs Christopher spent 14 months as
Associate Director, Auctions for Ballieu Knight Frank,
and then started with Bernard H Booth Pty Ltd in 1990
where he remains to this day!

We have a short video of a training film featuring

Click on the link to see the Video

Bruce Maros and Christopher McLaughlin.
Christopher, on behalf of the Society we present you
with this Gold Plaque commemorating 30 plus years
as a Society Member and 50 plus years in real estate
and the auction industry.

Tribute to Christopher McLaughlin FSAA (Life)

)

Bernard Booth, Christopher McLaughlin, Graeme Whelan & Wally Karpiuk

Garry,

What you did last night for me surpasses anything that
anybody could possibly expect.

| couldn't believe that Film, it was hard to believe that

Auctioneer was me. All those years ago. You did put a
lot of work into researching.
All the best. Christopher McLaughlin FSAA (Life)




Ruby Membership 30 Years Plus

RUBY MEMBERSHIP

The Society of Auctioneers and Apprais- e-emine B
ers (SA) Inc was incorporated in 1981. \ !

This AGM represents 33 years of its proud
history so It Is proper for us to recognise
our founding members who have both
supported and guided us through the
last 30 years.

We recognise those members who
joined the Society prior to 1984 as a Ru-
by member.

Congratulations to these elite members
In achieving this fantastic milestone.

Members being recognised were:

Bernard Booth, John Bruce, Peter Burns, B2
Christopher Codling, Robin du Plessis, RaZ
Peter du Plessis, Christopher Mc Laugh-s
lin, Graham Reynolds & Garry Topp




Ruby Membership 30 Years Plus
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The Top 10 Principal & Sales Consultant Auction Mar- Ser

keters embrace Auction as their preferred method of
marketing Property in South Australia.

ors Lawyers
el iSP\as)

The Society recognizes the top 10 Principals and
Sales Consultants at the News Australia Golden Gav-
el each year, however these winners
were not able to accept their award at
the News Australia Golden Gavel so we
will present them now;

Stephen Venn accepted his award with
John Morris accepting the award on
behalf of Blanca Denham

Bianca Denham
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2014 Annual General Meeting
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2014 Annual General Meeting
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2014 Annual General Meeting
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Why Auction Real Estate?

- - ‘ Real Estate Auctions have become one of
- . 4 | A j : the MostRooulae methods of buadn et What Ara
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Regional Training

It's been five years since the major changes and eight Chris Gill, Garry Topp &
months since the more recent changes to the legisla- Lyn Chow ventured to

tion, do you fully understand all the issues and is your Mt Gambier on Tuesday
office fully compliant? ®17th September to de-

Come along for some practical advice and training in . A — " liver our popular Docu-

agency and contract issues. . \mentation Update

Do you feel that you know enough to effectively deal (Real E.sfate).
with: * After driving down the day

. before arriving at dusk
. GST and margin scheme = iust in time to show Lyn
. GST on corner lock cut-offs

the Blue Lake in the rain
. Your obligations when selling a tenanted property un- and the dark, a quick

der the new Residential Tenancy Act changes c»u - s drink in a local hotel, then
. Contracts and conditions | "*a sensational steak and 2

. Land divisions bottles of Di GiOrgiO
. . Coonawarra Cabernet
. Sales agency price advertising

R 2 Sauvignon, we were up
. Changes and renewal of agency and ready at 7am to greet

. An assoclate under section 24G 31 local Agents eager to catch up on the latest issues with
. Form 1 service the Legislation and Documentation.
. Swimming pool and spa compliance There were plenty of questions and as Chris is from

the Industry himself (21 years as a Conveyancer) he
was articulate and engaging. When asked what you
gained from Chris’s presentation? Answers were “Love the

. Foreign investors and review board approvals
How to deal with your agency agreement when your

vendor declines 'Fheir asking price_ and s_ubsequent IS- annual refreshers, Loved the examples when answering
sues with future advertised price questions, now I understand an agency extension and the
Please bring your entire office for this real estate docu- implications to an Agent, loved the scones and tea.”

mentation update including agency, contract, and
Form 1 update and compliance with latest legislation
to ensure your current office practice compliant with

the new Act and legislation presented by Society Train- Next: Pt Lincoln Thursday 2nd October
er Chris Gilll.
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Regional Training



David Herbert MSAA Ruby Member

| am honoured to be award-
ed the Ruby Membership for
the Society and extend my
thanks to yourself, board
members past and present -
-- with a special thanks to
Brett Roenfeldt for his amaz-
Ing support and training
over the years.

| am proud to have been a
member of the Society over
this time.

Many thanks.
Regards,
David Herbert MSAA

NATIONAL AUSTRALIA BANK
MOUNT GAMBIER

Wednesday 12th March, 1997
RSL Hall, 16 Sturt Street, Mount Gambier at 1.00pm

DESCRIPYION: 2 Stoey ofiics building renguated and refurbighed in 1982,

LOCATION: 1 Commercial Street West {Crr Bay Road). Mount Gambier's Main Comar.
LEASE TERM: The vendor will lease back for a ferm of 5 years with 4 addilional Rights of
Renewel each of 5 years.

RENTAL: The commencing rental is to $31,000.00 per annum plus ocutgoings.

w Chris Burgess

The Professionals  [EAINSIERE
W RAWSON

Herbert Real Estate Pty Ltd (03 9670 725
m Gnm G SOLUNS 3T I L=
7 Acler: Sireet, Mourt Gantaier Scarh Austzaba 236 Mone: (05 728G 500 Fox: (8! §14°9 513

A= B, arw 47 F A s (= A=cnne e s e s and i S e o

7 Halen Streel Telopbwe {81 8725 (G
(P Box 1447) Facsimile {25 3724 B212
Mount Gamblar Enizl: herbe & herb2rt.coman

ScUth Australia 5200 Weabsite: wem herbart.com.au

Auction Career — David Herbert  25/05/14

David's first auction was a morteagee salz in 1970 of a small cottape at
Glencoe approx 20km North-West of Mount Gambier which sald under the

hammer for 51,200,

Mever having conducted an auction the experience was terrifying?

To ohtain sarme training David jorned the local Toastmasters Club gaiming
expaerience in public speaking, meeting procedure and the confidence needed

to be a successful auctioneer.

The 1970's saw the shift from the traditional high street of retailers [including

Cafes and Woclworths) when larger supermarkets were established. Herbert
Real Estate conducted many clearing sakes of shap fittings from these

businesses during this period. Owver the years clearing sales have figured
praminently in this diverse business.

Located in a regional centre has meant business has conducted sales and
valuations of a wide variety of propetties including residential, rural,
commercial/industrial, coastal and business sales.

Auction sales have included the Mational Bank, The former Adelaide Bank
property, promineant retail propertias in the CRD, an Abattoir, Forest Lands a
Pipgery and ather Rural Praperties,

David has been a keen supparter of The Auctioneers and Appraisers Society

since inception and was a Golden Gavel Award winner for the South East in
1998,

Auctions are a great way to offer a wide variety of properties and ather assets
for sale in a competitive market. Herbert Real Estate continues to offer
praperties for sale at auction.
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Board Casual Vacancy

A vacancy currently exists on the Society Board for a General

Auctioneer or Appraiser for the General & Livestock task  Board Members are allotted positions on Task Groups such that
Group, any suitable Member can apply the Chairperson of the Task Group Is required to convene a
monthly meeting with his or her counterpart and to conduct

The Board consists of 6 Society Members who are Prac- and carryout various tasks and aspirations of the Society, and
ticing, Master, Fellow or Life Members. (Associate or Af- 10 provide a written report to the Board at the end of every

filiate Members cannot hold a position on the Board). month, together with a report for the Members to be published
In the eBook advising Members of the happenings and pro-

The Board consists of a President and five other Board  gress of their particular portfolio and to keep them up to date
Members who shall be required to serve on various Task  with ongoing matters like Legislation.

Groups namely:

The monthly time commitment for
each Board member should be In
the vicinity of 5 hours per month con-
ducting Society business, plus attend-
ance at ALL Society functions and
Board Meetings.

. Real Estate Auctioneers & Appraisers Professional
Development, Training & Membership
- Livestock & General Auctioneers & Appraisers
Professional Development, Training & Membership
- Member Communication, Technology,
Social Networking & eBooks

.. Soclal Events Members can nominate for a Board

position at any time & as a result can
be invited to fill any casual vacancy
as it may become available, or nom-
iInations can be received for positions

A Strategic Planning meeting is held after the AGM to al- on the Board at the AGM, held in
locate Board members to the various Task Groups and to Garry Topp FSAA (Life) CEO  September each year.

plan the direction and calendar of Events and to give the
various Task Groups targets and directions as to Events &
Training and to define Member benefits and various other call CEO, Garry Topp Tel: 8372 7830
business for the ensuing year.

Board Meetings are held on the second Wednesday of
the Month 5 for 5:30pm at the Meeting Room, Ground
Floor, Society Offices, 8 Greenhill Road, WAYVILLE SA
5034 and usually last for approximately 2 hours.

To view a Board Nomination pack, please click here or

21



Farming property at Willalooka sells for $4.3M

Agistment or
Lease country
urgently
required.

and Karingal properties at Willalooka. " e, WO KV - We have a client
e — | - = SE=y —.who is in urgent

BT “need of some
- ﬁ‘ agistment or lease
country for his
150/200 Cows.

g4 His property in the
. Wentworth NSW
sl district is rather dry
and the fact that
e there i1s 50 years
breeding behind
these cows he is
very reluctant to
sell them. He will
consider short or
long term.

If you can help him
" out even for just a
w semi load for 3
s B months  or  so
W please contact me
N ASAP.
) :
~ Yours sincerely
Geoff Watts
| 0427 717 515

geoff.watts@landm
. . arkharcourts.com.
PRNTETG A\ P

These impressive properties represent the very best A |
this district has to offer and have great capacity to /" ‘ T oA
produce excellent livestock and crops. e st

A crowd of some fifty plus onlookers gathered to
see the properties offered firstly as a whole being ”
1852 hectares (4575 acres) where bi ddlng# gy
between two parties eventually saw Sar-i;

nia & Karingal sold under the hammer forh = T
$4.3 million ($939 per Acre) to local near-
by land holders who had formed a syndi- s
cate to purchase the properties. ZAE :

Sarnia and Karingal have been long held
by the Le Messurier family for some 59
Years.

Geoff Watts MSAA
Landmark Harcourts Keith

22
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Travels with the Colonel—Colin Gaetjens in Spain

KEN GARGETT IS ONE OF AUSTRALIA'S LEADING WINE WRIT-
ERS, CONTRIBUTING COLUMNS TO THE BRISBANE COURIER
MAIL, HERALD SUN, GOURMET TRAVELLER WINE AND
CRACKAWINES.COM.AU.

HE IS AN UNASHAMED LOVER OF THE GOOD THINGS IN LIFE:

CHAMPAGNE, CIGARS, FISHING AND TRAVEL. ON A RECENT

TRIP TO EUROPE HE RAN INTO A MAN AFTER HIS OWN HEART,
OUR OWN COLIN GAETJENS. THIS IS THEIR STORY ...

"Caught up with Colin Gaetjens in Paris to head across to the
Mosel. Needless to say, at least to those who know him, he
would be doing the driving and navigating.

After forgetting what side of the road he was supposed to be on
about 18 times, and over-correcting about 18 times, we finally
come to a large flowing body of water. “That would be the River
Something,” he proudly announces. Marco Polo couldn't have put
It better.

We have put down his unexpected grumpiness to the fact that he
forgot his Vegemite and as anyone who witnessed 'the Madrid In-
cident' knows,

Gaetjens and his Vegemite are not easily part-
ed.—For those not in the northern hemisphere
that fateful day, our hero arrived at the Madrid
airport for an internal flight, dressed in his prize
blue pork pie hat (who travels with a different

i hat for each day of the week?).

. Colin Gaetjens
. 5th President 1990-1992

..'.... i §‘~ HE
& s 14 SN
G

He had with him, in his hand luggage, a tube of Vegemite. The unsus-
pecting woman at Spanish Customs advised him that she was confiscat-

Ing it (under the 'no paste' rule = or possibly the 'good taste' rule).
She was advised, in return, that she was not.

Chaos followed and within minutes, a crowd of, without exaggeration,

400 bemused onlookers had gathered to witness the battle.

She had absolutely no idea what it was or what it could be used for but
she was not buying this myth that anyone would be so insane as to ac-
tually try eating it.

When that didn't work, Colin tried identifying the shortcomings of Spanish

Customs. That worked about as well as you'd expect.

He then moved on to his personal thoughts on Spain itself. As far as |

could work out, Spain's greatest crime was... not being France.

Eventually, telling them that this wasn't over, Colin abandoned his Vege-

mite (to be honest, it pretty much was all over by then).

For the next hour in the airport, | watched little children duck behind the
legs of adults to hide when they saw him coming and | am convinced
that Spanish parents now put the fear of God into their kids by telling
them tales of how the man in the weird hat will come for them in the

night if they don't behave.

This is an exert from the latest Gaetjens Langley Newsletter

v

Gaetjens Langley

Wine industry brokers and advisors




The power of auction!

Are Saturdays still the best day of the
week for Auctions?

The day of choice for successful auctions are usually on
the weekend but Jamie from Platinum Property Network
likes not only mid week auctions but conducting them at
the end of the day.

5:30 pm on Thursday 18th September saw Unit 10 at
212 Kensington Rd Marryatville go under the ham-
mer with the auction conducted by Society Member
AJ Colman; there were 8 registered bidders.

Lots of fierce competition and the property was sold for
$480,000. This figure was $90,000 above reserve and
the highest bidder afterwards told the agent that the
competition saw him move past his logical limit by

www.voutube.com/watch
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Society website Corporate login

The Society is trying to make everything as convenient as possible to our
members in order to record upcoming auctions onto our webpage.

We have created corporate login for upcoming auctions reporting for
each company that has more than one member in the office.

Instead of login separately into your personal account each time when
you enter an upcoming auction, you can now share one login and one
person from your office can manage it all!

To login to your company account, please email Lyn Chow at ad-
min@auctioneers.com.au to enquire for your username & password if
you have not received it via email.

Once someone has logged in with the user/password you have created,
you will be able to see tabs for each of the auctioneers in your company.

If you click on a user, you will be able to enter auctions and subsequently
post the results after their auctions.

The user highlighted in white is the one you are currently viewing.

Garry Topp [ Jason Wall ] John Will George Smith

| New Listing |
Auction Type
fopeny Auction

roperty Auction

Address

487 Port Road

Description

420 Mersey Roac

For further enquiries, please contact Lyn Chow
at admin@auctioneers.com.au or call 83727830.
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Telstra Business Women Awards—
Sandra Berry

BUSINESS

WOMEN'S SUPPORT
RS YOUR FINALIST

The countdown to the announcement of
this year's winners is on. To give your
finalist a boost, why not send them a
message?

We'll be showing your messages of support
on the big screen at the Telstra Business
Women's Awards Gala Dinners.

Show your support by sending your
message now.

If you have any questions, please call the
Awards team on 1800 817 536.

* While we'll fry to display every message, unfortunately we can't
guarantee each and every message will appear.

Our newest board member

Sandra Berry is a Finalist in the 2014 Telstra Business \WWomen'’s
Awards on the 14th October as a Business Owner. She is compet-
ing for the honour with another 4 women from a range of Indus-
tries . This is the first time a Real Estate Business Owner has
reached the finals.

To support Sandra, click on the link

http://finalists.telstrabusinesswomensawards.com/ to send In
support message for Sandra to the Telstra team by the 10th Octo-
ber 2014.

Pop Up Auctions by John Morris

= Brett Pilgrim on
| Channel 7 News

“When Society member
and Ray White Adelaide principal Brett Pilgrim listed 2 apartments for
auction in the CBD last month, he wanted to go about it a little differently.

Following the craze of pop-up bars and restaurants, and having recently
discussed the idea of ‘pop-up auctions’ with Jason Andrew, Brett thought
this would be the perfect fit. Jason holds these types of auctions often in
Brisbane in art galleries or bustling cafes as a way of celebrating the
community and introducing prospective buyers to the neighbourhood.

So Brett, along with fellow auctioneer and board member John Morris,
held Adelaide’s first pop-up auction at Panacea in Halifax Street and it
was a great success. One selling under the hammer on the day and the
other selling within 48 hours.

The result was featured on Channel 7 News.
Copy and paste the link onto your browser to check out the report.

http://www.sbm21.com/c.cfm?
1=419430&¢c=26628002&m=130864&b=1330387
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2 HOUR AUCTION WORKSHOP

IN YOUR OFACE EXCLUSIVE TO YOUR SALES TEAM

The Strategies and Processes
From Listing to Settlement on How to
Conduct a Successful Auction Campaign

0 wvuUr - —~rves Thie 1
fale YyoOour imade in !
. A sendiiens' D
it tThe Auction ¥Fro
B v ol ] ] <=
* Negotiate with Uncoi

B oo =GP ! Jopree R andtieee BE AT
. E’n",f.\'.':Hrf a wiaster Auction viarketer

Natlonally Accredited Auctioneer and Tralner Mr Brett Roenfeldt will provide an
exclusive two-hour personalised Auction Workshop for your Sales Team to be
delivered in your office one on one with your Sales Team convening all aspects of
the Auction process Including:

» Auction Beneflts to Vendors and Agent

» Listing disfogue that will excite your Vendor about the Auction process

» Vendor Reporting

» Vendor To Do Tasks

« Optimum length of Gampaign

e Buyers scripts at front door

» Best follow-up technigues to ensure you get them o the Auction

» Best Vendor communication program to ensure most competitive result

« What to do on the day

= When to use a price guide and when not to

» Embracing new Auction legisiation to your advantage

» Negotiation techniques during the Auction process to maximize sale price

This unigue two-hour workshop will discuss topics such as:
» Effective handing of buyer enquiry

e Structured face-to-face Vendor Meetings

* Buyer Pre-auction Meetings

» Bidding Strateqgic Meetings

COST: members $490

2 Hour Training
Workshop at Your Office

SALES CONSULTANTS
TRAINING & MENTORING

KEY SPONSORS:

Solitaire 9BLAZE
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BOOKINGS: Call Lyn Chow on 8372 7830

'f-ﬁ'f‘ 3 EsESadiors

Phes A.po'*n.“-*-\q
Direct Debit Sank
Credit Cara Type (pb

Visa | |Amex | IMastercard | | Diners Club (aod 3% sroearg)

Amount: §
Cardhoidars Name
NOoN members plesse a

:\—]

e ook

TAX INVO ': A N: B2 B 5 47 2-4::

¢ fax to F.:-:cr’ of Auctioneers & Appeatsars (SA) Inc. Facdmile "n:né'.' 7545. ~Lpe e (D8} 8372 TH3O. 8

dase 105 01 Account No. 106 198 240 Account Name: Sodety of Auctioneers & Appratsers (SA) InC

Card No

Expiry Date
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Society Training—We come to YOU!

Another first for the Society where  Society
Head Trainer, Brett Roenfeldt

will come to YOUR office and provide a
2 hour motivational Workshop

exclusive to your sales staff designed to revi-
talize and challenge the entire office into being
a Master Auction Marketer.

Click on the brochure to book for this excit-
INng new opportunity and to enhance the image
and viability of your office utilizing Auction.
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Solitaire Automotive Group, proud supporter of the
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For more information visit our website at www.solitaire.com.au




Take an afternoon to relax, socialize
and just have fun with us at the an-
nual Society of Auctioneers & Ap-
praisers (SA) Inc Golf Day!

Lots of fun for all, make up a team
| with your colleagues and friends!
Friday 7th November 2014

e e il et it Time & Date: 11:30am | 7th of Nov

12.30pm Tee off Stirling shotgun start and snacks after the game

. Fir 'I . G Id C | b
MAJOR SPONSOR: KEY SPONSORS; - ALSO SUPPORTED BY: venue ® S ' lng o u
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cogowpen; W | corscs TR @~ . 8 35 GO"ﬂ inks Road Stirli ng

BOOKING FORM: 2014 GOLF CLASSIC

Note: Payment must be received with this booking form. Plezse post this sip with payment 1o

Handicap Player 2 2 Handicap: __

Player 4 ve Handicap: __

Handicap

Note: Plavers without official handcap — maximurm 24 will apply.

Credit Card Authority for Expenses. TAX INVOICE ABN B2 885 149 245
Credit Card Type (plesse tickl: _IVisa _ American Express _ Mastercard  _| Diners Club (add 3% surcharge)

Card No - ‘ ‘ Expiry Date. [ S

Cardholder's Name _ Signature

Non-members please advise: Address:

Phone:

iciallNewvsletten off thel Society/off Auctioneersi & Appraiselsy(SA) e,
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Chinese Realestate marketing..........Open more doors with us.

3% = HH

Wowu88.com

Wowu88 is a leading marketing
agency, introducing the first
online realestate platform for
the Chinese community in
Adelaide.

If you’re a real estate agent
reading this, you most likely
have already heard of us or
have used our website to
advertise your property
listings.

As Chinese buyer levels
continue to increase, we are
experiencing more agencies
approaching us to help them
attract and target the Chinese
buyer market.

Our website portal includes all
the necessary features to
promote your property listings
and Agency profile.

Here are 8 reasons why Real Estate Agents should choose to list on Wowu88.com

1. The only Chinese marketing property service in SA

2. We provide a Mandarin translation of your full property
description

3. Online listings include unlimited photo gallery, link to
your website, your logo and contact details

4. Stand out from your competition with Customized URL
page links and translated printable eBrochures, these
are great to hand out at your Open Home inspections

5. Update your listing kit. This is the perfect opportunity to
show potential vendors your proactive research of all
marketing avenues for the best possible sale outcome

6. You can benefit from being a Wowu88 customer by
updating your marketing materials; use the Mandarin
translations in your newsletters, flyers and booklets

PARK AVE REALTY

/. We're local, and have a hands on approach; we are
available to offer our customers assistance and advice
on how to engage with the local Chinese community

8. Use our marketing service as a listing tool, and at the
end of the day, make more money for you and your e E-Brochure
vendors

Take control of your marketing and list on wowu88.com to reach Chinese buyers!
Contact Emmaline today on 08 8113 1833 or 0432 992 885

Society Sponsor @ ¥ EHH

Wowu88.com



Come sall with us on a
temptation cruise and
celebrate Christmas 2014 at the
Oyster Bar, Marina Pier...

Date: 11th December 2014
Time: 4:30pm for 5pm sailing
6pm at The Oyster Bar
Venue: The Oyster Bar
Marina Pier, Holdfast Shores,
Glenelg

The Official Newsletter of the Society of Auctioneers & Appraisers (SA) Inc.
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@ient Roll Sales
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The most expenenced and
effective sales team in SA

Chris Gill
0412062 112

www.rentrollsales.net.au
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The Form 1 company is a specialist provider of the

statutory Form 1 (the “cooling-off”” form) to the real es-
tate, conveyancing and legal professions.

The complexity associated with form 1 preparation now
requires specialist attention. If a Form 1 is defective the
contract may be at risk so it is imperative the form 1 is
prepared correctly.

We sign the Form 1 for the agent, the Form 1 is then post-
ed on our website to download and serve on the

Purchaser. Chris Gill Tel: 7221 4908

ImportantiNewsiUpdate:

Scammers sell Canberra house without owner's
knowledge

GAVEL&GLASS

The Official Newsletter of the Society of Auctioneers & Appraisers (SA) Inc.

"The
Form 1

Company

The original and
pre-eminent
Form 1 service
provider in
South Australia.

Make your

searches
and Form 1

compliance easy.

Contact Chris Gill
The Form 1 Company

Phone: 08 7221 4008

Fax: 08 7221 49090

Email: formi@form1.net.au
www.formi.net.au
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http://www.abc.net.au/news/2014-07-23/north-canberra-house-sold-in-real-estate-fraud/5617164
http://www.abc.net.au/news/2014-07-23/north-canberra-house-sold-in-real-estate-fraud/5617164

2 Day

Auctioneers Workshor

The Society of Auctioneers and Appraisers are holding
their 2-day Auction Academy for Sales Consultants and
aspiring Auctioneers on the 30th & 31st of October,
Proudly presented by the well renowned auctioneer

Brett Roenfeldt and CEO of the Society, Garry Topp.

This 2-day event allows you to get the required qualifica-
tions as recognised by CBA to hold an Auctioneers li-
cense and call and conduct auctions here in South Aus-
tralia.

Train in October.....Auction in Spring - AWESOME!

What a great additional element to your Real Estate rep-
ertoire, especially given the documented rise in populari-
ty of auctions here in South Australia. BOOK NOW and
use the attached form to secure your place!

Real Estate Auction Academy

aty © Aﬁ’ctloneers & Appralsers (SA) Inc.

Mkhaﬁk“nhdthmmmm&-mmwm

Mr Brett Roenfeldt, giving partidpants an insight into his experience in conducdting over 15,000 Real Estate
Auctions in South Australia
IR LN S ) S — .
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Garry Topp 8372 7830

D¥ract Debst BanksA BB 106 001
C dit C :l Typ
NS

DATES & TIMES:
| Thursday 30th October 2014

Eam for . 30am start, finish 6.30pm
Frniday 31st October 2014
Eam for B.30am start, finish 5.30pm

VENUE:

Osmond Road, Askaba Hoteld

150 Glen Osmond Road, Fullarton
Accommodaton: 8338 1100

COST:
members $8EG; non-members $1.100

CLOSING DATE:
Tuesday 30th September 2014

Moming & Afternocon Tea and
Lunch Included



https://auctioneers.com.au/index.php?REQ_Action=Book&EventID=34

Sky Vue

The Society’s SkyVUE eBook has taken the SkYVUE C‘i \ p WZR%QZDS
Society to a new level of PrOfeSSiOﬂalism- Previously known as Proactive VUE T

It has enabled us to interact with Members Awa rd W [ NN ] N g d v Nalml ! C

where we can post photos, include videos,

update legislation, promote events and e P LI b l I S h l [ g SO &W dle

Members can book for those events with

total flexibility and what’s more we can edit

customlsed llstings Share- -SkyVUE on

anything we put out in seconds!

We have had superb feedback with this
new dynamic way of servicing our data

base and delivering up to the minute infor-
mation to Members.

We love it!

Garry Topp
Chief Executive Officer
THE SOCIETY OF
AUCTIONEERS AND
APPRAISERS (SA) Inc.

Generate revenue
selling advertising
& premium prestige
books

Tel: 8372 7830

1300 309 865

/—\ : info@whiteskylabs.com
@ harris  RainesHorne. R&IN

S

Ray White.

www.whiteskylabs.com

real estate
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http://www.skyvue.com.au/

Mea-s C‘«Vu Australia

KEY SpONSORS

Print + Media & Marketing = Solutions

BLAZE BT lg=

advertising, quick smart AUtOmOtlve Group

SUPPORTED BY
g MA Risk Solutions @ 3} ERH

wowWwubld.com

CORSERS KIRRIHILL

LAW & PROP
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G AV E L&G L AS S LawSoft Pty Ltd | ACN 068 458 024 Previously known as Proactive VUE
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MAJOR SPONSORS:
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