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Society of Auctioneers & Appraisers (SA) Inc.  

New Members 

WELCOME to our New Members since August 2017 

Jace Mitchell 

Ray White Brighton 

Simon Jones 

Refined Real Estate 

Michael Walkden 

Ray White West Torrens 

Stuart McCalden 

Pickles Auctions 



  

Society of Auctioneers & Appraisers (SA) Inc.  

35th AGM  

 

Monday 11th September @ 5:30pm for 6pm 

The Arkaba Hotel 

 

RSVP by Wednesday 6th  

September to the AGM 

 

Email: society@auctioneers.com.au 

Phone: 8372 7830  

 

 

Click here to RSVP via 

email 



  

Society of Auctioneers & Appraisers (SA) Inc.  

Members Networking Night 

 

Tuesday September 19th @ 5pm 

Cucina North Adelaide 

 

RSVP by Friday 8th September 

to the FREE Society event 

 

Email: society@auctioneers.com.au 

Phone: 8372 7830  

 

Come along and meet the New Board  

of 2018! 

Click here to RSVP via 

email 



  

Society of Auctioneers & Appraisers (SA) Inc.  

Pickles Auctions Visit 

 

Tuesday October 3rd @ 5pm 

39 Park Avenue, Pennington SA 5013 

 

RSVP by Friday 22nd  

September to the FREE Society 

event 

 

Email: society@auctioneers.com.au 

Phone: 8372 7830  

 

Come along and meet the New Board  

Click here to RSVP via 

email 



  

Society of Auctioneers & Appraisers (SA) Inc.  

2 Day Auction Academy 

Do you someone who would make a great auctioneer? 
 

The Society is holding a 2 Day Auction Acad-

emy Workshop this October 2017 at the Arka-

ba Hotel on Glen Osmond Road. 

 

If you know someone who will benefit from 

this workshop, please contact Garry Topp at 

8372 7830 or Brett Roenfeldt at 0411 180 960 

for more information. 

 

Date and Time 

Day 1: Thursday 26th October 8am for 8:30am to 6:30pm 

Day 2: Friday 27th October 8am for 8:30am to 5:30pm 

Cost 

Members $770, Non-members can join prior to attending 



  

Society of Auctioneers & Appraisers (SA) Inc.  

Golf Classic 2017 

WIN 

$10,000 

CASH 



  

Society of Auctioneers & Appraisers (SA) Inc.  

Residential Agency Agreements 

Members are advised and would likely know that compliance au-

dits are underway by the office of Consumer and Business Affairs. 

 

Residential Agency agreements can only be extended once under 

the rules in the Act for a period if agreed of up to another 90 days. 

 

See section 20 (6a)(b)  

 

Members should review the Rules and ensure their firm’s files and 

agreements comply. 

 

Best practice is to consider agreeing a Subsequent (new) Agree-

ment prior to an Agency expiring. 

 

Corsers Practice Notes are attached for consideration by members 

and compliance staff. 

 

Mark Kurtze 

Corsers 
 



  

Society of Auctioneers & Appraisers (SA) Inc.  

Mandarin Residential Agency 

Hot off the Press—New Release 

 

The Mandarin Residential Agency is 

in the Society Forms online now on 

www.reaforms.com.au 

 

Mark Kurtze 

Lawsoft 
 



  

Society of Auctioneers & Appraisers (SA) Inc.  

2 Day Auction Academy—August 

New Auction Talent! 

Our fourth Two Day Auction Academy of 

the year was held on the 19th July and 12th 

August 2017 – with representation from 

Harris Real Estate, Klemich Real Estate, 

Ray White, and Evans and Clarke. 

Marco Wenzel had previously forged a 

career in Senior Management in local 

government and had worked as a prose-

cutor and negotiator. He is now working 

with Harris Real Estate and his main hob-

by is surfing. 

Andrew Monks from a General Auc-

tioneer background working with Evans 

and Clarke National for the last 12 years 

wanting to expand his horizons with Real 

Estate Auctions as he absolutely loves the 

process and currently does a lot of Chari-

ty Auctions during the year. 

Will Fitridge was introduced to Real Estate 

in Year 12 at St Peter’s College and was 

mentored by Matt Smith in the School’s 

Auction Idol Competition which led to a ca-

reer in Klemich Real Estate as a full time as-

sistant to Matt Smith. Will entered and 

won the Rising Star in the SALIFE Golden 

Gavel this year. He loves sport, especially 

soccer. 

Jace Mitchell at 21 years of age just out of 

University is here to learn more skills to en-

hance his career with Ray White Brighton. 

He already owns an investment property 

and feels he will have more potential to 

progress in his Real Estate career as an 

Auctioneer. 

The 2 Day Auction Academy Workshop 

presented by Nationally Accredited Trainer 

Brett Roenfeldt himself a four times SA-

LIFE Golden Gavel Winner is available to 

train participants on how to conduct a 

public Auction of Real Estate and qualify 

as an Auctioneer here in South Australia. 

Brett has conducted over 16,000 Real Es-

tate Auctions in South Australia and gives 

participants an insight into his experience 

and expertise that he has gained over the 

years. The training is all about bringing out 

your own natural personality into your 

performance and painting emotional pic-

tures of lifestyle benefits to ensure your 

performance is powerful and unique. 



  

Society of Auctioneers & Appraisers (SA) Inc.  

2 Day Auction Academy—August 

Q: ‘What did you gain from this presenta-

tion?’ 

A: ‘It instilled in me all the requirements 

necessary’, ‘I found the course to be very 

informative and has given me good prepa-

ration’, ‘Absolutely, skills and knowledge, 

and most of all – confidence’, ‘the legal 

side is scary but are now well-prepared as 

with lack of knowledge you could easily 

be sued’. Q: ‘What did you like the most?’ 

A: ‘Learning to cut out superfluous words 

and fine tuning the script’, ‘seeing the vast 

improvement as the day progressed’, ‘the 

practical side, as well as the bidding prac-

tice and interacting with the buyers’, ‘the 

voice exercises are imperative to protect 

your voice’, ‘specific examples of various 

scenarios’, ‘the finer points of negotiation 

when the auction pauses’. 

 

 

 

 

Q: ‘Did Brett inspire you to change your 

way of thinking in any issues?’ 

A: ‘Yes, I was exposed to many ways to ap-

proach the market that I was unaware of 

previously’, ‘Yes, by not giving any indica-

tion of price which removes price as a po-

tential objection’, 

Q: ‘What advice will you give to others 

about this workshop?’ 

A: ‘It shows you how to cover your back 

and to protect not only yourself, but your 

vendor’, ‘I have now a more thorough un-

derstanding of the legislation’, ‘Brett and 

Garry make you feel comfortable through 

the whole process and have your best inter-

est in mind – they understand it’s a process 

as well as throwing you in the deep end 

with an array of different difficult situations 

so we are aware and are fully prepared for 

the real world’. 



  

Society of Auctioneers & Appraisers (SA) Inc.  

2 Day Auction Academy—August 

The next 2 Day Auction Academy will be in October 2017. 

If you’d like to attend or if you know anyone who would make a great Auctioneer –  
please contact Garry Topp at society@auctioneers.com.au or 8372 7830. 

 

mailto:society@auctioneers.com.au


  

Society of Auctioneers & Appraisers (SA) Inc.  

Master Series-Breakfast of Champions 

Three of South Australia’s Real Es-

tate icons, Rosalind Neale, Judy 

Morris, and Michael Brock spoke 

to an eager audience of mainly 

young practitioners new to the 

business with their tips to success 

of how they have risen to the top 

in a very competitive market and 

industry and all three survived the 

test of time.  

Both Rosalind Neale and Judy Morris 

were nurses early in their careers 

which gave them people skills which 

carried into their future. Auction had 

featured heavily in their success 

where the auction process gave them 

both profile in their local communities.  

Michael Brock spoke of how he also 

used Auction to gain profile – winning 

the Australasian Auction Champion-

ship in Hobart, Tasmania in 1993.  Michael has owned and run one of 

South Australia’s most successful inde-

pendent agencies employing in excess 

of 100 people. He now works with his 

wife Susan where they present them-

selves as a team with a current listing 

success rate in excess of 90%.  

In excess of 70 people attended the 

Breakfast at the stunning Lexus premises 

at 164 West Terrace, Adelaide with a 

warm opening given by new General 

Manager, Mr Wade Sander. On behalf 

of the Board, Bernie Altschwager wel-

comed the guests while President Victor 

Velgush chaired the Questions and An-

swers.  



  

Society of Auctioneers & Appraisers (SA) Inc.  

Master Series-Breakfast of Champions 

Brett Roenfeldt F.S.A.A. (Life)  

and  

Rosalind Neale M.S.A.A. 

In 1980 our family transferred to Adelaide and opened up a 

wonderful career opportunity in real estate and, after only a 

few years in the Industry, Rosalind won the inaugural & pres-

tigious REI/Advertiser ‘Salesperson of the Year Award’ for two 

consecutive years.  

She was also a finalist in the ‘Telstra Business Women of the 

Year Award’ in 1999. 

Rosalind commenced her Real Estate career in 1995 which 

included setting up Whittles Real Estate with Margaret 

George and then with Toop and Toop, then in 1984 she 

founded her own company.  

Over the years, Rosalind’s satisfied clients have attested to 

her high standard of service and excellent communication in 

the many glowing testimonials, repeat business and referrals 

she has received. 

Rosalind is one of Adelaide’s few practicing female auc-

tioneers.  

She has been successfully auctioneering since 1986 and has 

served as a Board Member of the Society of Auctioneers & 

Appraisers (SA) Inc.  

Rosalind was President of the Real Estate Institute of South 

Australia in 2000 and a Board Member of the Real Estate Insti-

tute of Australia. 



  

Society of Auctioneers & Appraisers (SA) Inc.  

Master Series-Breakfast of Champions 

Judy Morris M.S.A.A. 

Judy Morris went to work in Real Estate – working for Brock Part-

ners in her 50s having previously worked in Local Government 

and had never sold anything before in her life.  

She was the Top Salesperson every year for the 9 years she 

worked there.  

She now works with Klemich Real Estate. 

Over a career spanning some 28 years, Judy has carved out a 

unique  reputation  for  delivering  exceptional  service  while 

maintaining strong relationships with her clients – it’s this person-

alised attention that has become the hallmark of Judy’s style. 

With an unrivalled knowledge of the eastern suburbs and a 

special focus on the area around St. Peters, College Park, Walk-

erville and Medindie, Judy is uniquely positioned to ensure to 

achieve the best possible outcome. 

Judy is the only person to have won the prestigious award for 

Sales Consultant Auction Marketer from the Society of Auc-

tioneers and Appraisers for four consecutive years. 



  

Society of Auctioneers & Appraisers (SA) Inc.  

Master Series-Breakfast of Champions 

Michael Brock F.S.A.A. (Master) 

Michael Brock has twice been President of the Real Estate Insti-

tute of South Australia, is a Fellow of the Society of Auctioneers 

and Appraisers, has served on the Board of the Real Estate Insti-

tute of Australia, is a Life Member of the Real Estate Institute of 

South Australia and a former board member of the South Aus-

tralian Housing Trust. 

Michael won the Australasian Auction Championship in 1993 in 

Hobart Tasmania – awarded the best Auctioneer out of the two 

continents, Australia and New Zealand.  

He has personally conducted in excess of 8000 auctions. 

Michael has owned and run one of South Australia’s most suc-

cessful independent agencies employing over 100 people.  

Michael has very strong connections and experience across 

Australia, and is both a national and international keynote 

speaker on real estate.  

He is a highly skilled negotiator, trainer, communicator and busi-

nessman. 

He is the major shareholder of Harcourts SA and was recently 

Harcourts Top Selling Agent in the State.  

In 2012 he was awarded the prestigious Harcourts International 

"Hall of Fame", one of only 21 recipients since Harcourts was 

founded in 1888.  



  

Society of Auctioneers & Appraisers (SA) Inc.  

Master Series-Breakfast of Champions 

President’s Report 
The highlights for me were the 

brand new General Manager of 

Lexus’ first official function 12 days 

into the new job commenting that 

he really values their association 

with the Society and that he loved 

seeing many of the younger gener-

ation there. 

All three speakers gave a great in-

sight of where they started and 

how they got to be market leaders 

and stayed there. They all spoke 

from the heart openly and honestly 

– what were their motivations and 

greatest achievements. 

Adelaide’s two high achieving fe-

male Agents were nurses in previ-

ous careers and had no sales expe-

rience and it was evident that truly 

caring for clients is far more im-

portant that sales skills. 

 

Being personal is the key to their long 

and loyal relationships with their cli-

ents. 

A great example of this is that Judy 

Morris throws a party at her house go-

ing above and beyond, inviting all 

the neighbours and her clients to 

meet new purchasers in the area. 

Rosalind Neale talked about forming 

relationships and told of a client who 

called her in to sell their home 30 

years after she made the listing 

presentation (while the loyalty is out-

standing, I hope the rest of her clients 

list in a shorter time span!).  

Michael Brock’s secret is being part of a male

-female team as some vendors like dealing 

with male while others like dealing with fe-

males, so they provide both – this also applies 

to purchasers.  

Michael also highlighted how difficult it is to 

succeed and your work ethic, drive and en-

thusiasm has to be perfect. 

Having learned from seasoned professionals 

we all left on a high full of inspiration, 

knowledge, and enthusiasm.  

We had a gourmet breakfast surrounded by 

elegance and beauty – and learned from the 

best. 

The launch of the Breakfast of Champions – 

Master Series was a resounding success. 

Guaranteeing it will become a fixture on the 

Society’s Calendar well into the future. 

What great value can the Society offer new 

members than sharing with them the wisdom 

and experience of those who have come be-

fore them. 

Days like this make me so proud to be in-

volved with this vibrant organisation – the So-

ciety of Auctioneers & Appraisers (SA) Inc. 

Victor Velgush M.S.A.A. (President) 



  

Society of Auctioneers & Appraisers (SA) Inc.  

Master Series-Breakfast of Champions 

Business Card Draw Winners 

Sam Bowden  

Bowden Printing  

Lexus Umbrella 
 

Natalia Pribytkova 

Refined Real Estate 

12 month subscription 

to SALIFE 

Isabella Klemich 

Klemich Real Estate 

Lexus for the weekend 
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Master Series-Breakfast of Champions 
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Master Series-Breakfast of Champions 



  

Society of Auctioneers & Appraisers (SA) Inc.  

Master Series-Breakfast of Champions 



  

Society of Auctioneers & Appraisers (SA) Inc.  

Free Members Networking 

The Society Held its very first free 

cocktail party at Cucina Restaurant 

North Adelaide on Tuesday 19th Sep-

tember from 5pm where members 

were invited to come along and wel-

come new members to The Society 

that had joined over the last few 

months and meet the new Board of 

2018 elected at the 35th AGM which 

was held on Monday 11th Septem-

ber. 

 

The Italian food included oysters, pork 

belly and mini burgers which were 

absolutely sensational—we all ate so 

much  couldn’t eat our dinner when 

we got home! Complimented by fine 

South Australian wine and beers.  

We were on the first floor with the 

doors wide open to O’Connell Street 

below celebrating our first warm 

evening of the season. 

The new Board consists of Victor Vel-

gush (President), Attilio Cavuoto (Vice 

President), Marc du Plessis, Jarrah 

Holmes, Matt Smith and Angelo Bar-

temucci. Victor Velgush gave a brief 

outline of some exciting initiatives for 

2018 and welcomed special guests 

Brooke Seward and Cassan-

draBarendregt from SALIFE, James 

Bonner from Lexus of Adelaide, Nadia 

Shivarev and Karley Thomas from 

Corsers Lawyers and Jenni Tassell from 

Blaze Advertising. We welcomed a 

brand new sponsor for 2018, Darren 

Read from Read Brothers Signs.  



  

Society of Auctioneers & Appraisers (SA) Inc.  

Free Members Networking 

A special presentation was made to 

Angelo Bartemucci of a Gold Society 

Badge depicting 3 zircons recognising 

his SALIFE Golden Gavel General Auc-

tioneer wins in 2014, 2015 and again 

this year 2017. 

The Society’s Charity of choice is the 

Cody Gray Foundation  - where we 

used all our efforts to raise money for 

Cody Gray who was injured in a skiing 

accident in Victoria. Cody’s mother,  

Sharon Gray accepted a cheque for 

$3600 from the auction held during our 

2017 SALIFE Golden Gavel Awards & 

Dinner with items were donated by the 

du Plessis Auction Gallery, SALIFE and 

the Mayfair Hotel.  

The Free Members Networking night is 

an initiative by Vice President, Attilio 

Cavuoto. It was a raging success and 

we will hold similar events in future. 

Upcoming events include the: 

• Pickles Auction visit October 3rd 

• Society Golf Classic October 20th 

• 2 Day Auction Academy  

October 

• Society Christmas Drinks November 

30th  

We encourage all members to par-

ticipate in these events and network 

with other vibrant high achievers that 

make up The Society’s close-knit 

family where banners and logos 

come down and we all network 

with the common goal of raising 

professional standards amongst 

members. 

If you have any great ideas about 

various events that The Society can 

host to benefit members please con-

tact our Events Manager Michelle Lee 

at admin@auctioneers.com.au or  

8372 7830 
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Free Members Networking 
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Auction: Clearance Rate 

Real Estate 

AUCTION 

Clearance Rate 

66.5% 

Over last 4 weeks 
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AucDocs in The Cloud 

- All Residential, Commercial, and Rural Sales & Property Management  

- Only one (1) office Principal needs to be a Society member for all in the office to use the 

forms.  

- Cloud-based forms which can be used and re-edited.  

- All Property Management and all tribunal forms are online. 

We are the only provider in Australia to provide an iPad App, free-of-charge, which operates with your forms. 

You can create forms offline on the iPad, even if the system is down or you are out of  wifi or data range.  

The forms are then synchronized into the cloud once you are connected to the internet.  

Edit and Print, anytime, anywhere, any number 

Unlike other products in the market which restricts editing once printed, you can edit any form and print anytime, 

anywhere. You do not have to re-enter the data once a print job is done.  

Sign Online 

Forms can be signed online are enabled with E-signing within the form or you can e-mail them to the other party 

to sign. The Contract has not been enabled (E-signing) as we believe contracts should be printed, read and 

signed, the good old fashioned way with a pen. Of course, Contracts once signed can be scanned and e-

mailed or sent from the facsimile machine. Lawsoft and the Society are conservative and do not believe Con-

tracts should be signed online.  

Contact: Garry Topp 

society@auctioneers.com.au                       

08 8372 7830 
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21 Advantages of Auction 



  



  

AucDocs Member Practice Forms are  

now in the Cloud Online!  



  

 

FIRB SERVICE FOR FOREIGN BUYERS 
SERVICE TO AGENTS—CORSERS LAWYERS 

Dear Members,  
Corsers now provide a full FIRB service to Agents to refer Foreign Pur-
chasers to. Please see the attached service Forms information and Authority. 
The deal is closed when the FIRB approval is given so you want to get that done 
and we can help. New Rules coming in also require foreign buyers purchasing off 
the plan paying $5,000 plus  +  now,  so they and you (and the Vendor) need to 
know the deal is approved. The Banks also require prompt compliance for funding 
developers. So use our unique service and be on top of your business and refer 
buyers in to streamline prompt approvals. We have a Chinese lawyer in house at 
Corsers (Nadia Shivarev) to deal with any language problems also for Chinese 
buyers. 
 Contact Karley Thomas( karley.thomas@corsers.net.au ) in the first instance at 
our office using the Forms attached for any referral. 
 

Corsers provide a full FIRB Service For Foreign Buyers which includes: 

• FIRB applications to complete Contract purchases full advice to Pur-
chaser on FIRB; Contract review; we can remotely advise foreign buy-
ers; Corsers has a Chinese lawyer in house who speaks Chinese 

 

Call first and send all materials by email to Christine Ward or Karley Thomas at 
corsers@corsers.net.au: 

• The Form 1 with all searches; The Contract; Signed Authority for FIRB approval 
applications to be applied for in the form attached below - for Corsers to Act for 
Purchaser FIRB Applications 

 

 

    Credit Card  

mailto:karley.thomas@corsers.net.au


  

We're targeting Everyone in the below mapped out 

areas 25 years old+, using both Apple and Android 

phones.  

What this means for our members… 

MORE BUSINESS! With so much more exposure, 

downloads of our app, and awareness of auctions 

around Adelaide, maximise your benefit by submit-

ting all your auctions to our website!  

All auctions submitted to the website will automati-

cally be uploaded to the phone app, ABSOLUTELY 

FREE! 

 

 

Make sure you tell your vendors that their auction will be advertised to      

thousands of the general public for free through this Smartphone app! 

Upcoming Auctions 

App - To be seen by 

over 180,000  

Smartphone users in  

Adelaide!  



  



  

The Form 1 company is a specialist provider of the 
statutory Form 1 (the “cooling-off ” form) to the real 
estate, Conveyancing and Legal Professions. 

  

The complexity associated with form 1 preparation 
now requires specialist attention. If a Form 1 is defec-
tive the contract may be at risk so it is imperative the 
form 1 is prepared correctly.  

 

We sign the Form 1 for the agent, the Form 1 is then 
posted on our website to download and serve on the 
Purchaser.   



  

FORM 3 COOLING OFF WAIVER SERVICE 



  

 

SkyVue 
 

The Society’s SkyVUE eBook has 

taken the Society to a new level 

of professionalism. 

It has enabled us to interact with 

Members where we can post photos, 

include videos, update legislation, 

promote events and Members can 

book for  those events with total 

flexibility and what’s more we can 

edit anything we put out in seconds! 

We have had superb feedback 

with this new dynamic way of 

servicing our data base and deliv-

ering up to the minute information 

to Members. 

We love it! 

Garry Topp  

Chief Executive Officer 

THE SOCIETY OF  

AUCTIONEERS AND  

APPRAISERS (SA)  Inc. 

Tel: 8372 7830 

 

http://www.skyvue.com.au/


SUPPORTED BY 

KEY SPONSORS 

         MAJOR SPONSOR               PARTNERSHIP 


